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Ford, Plymouth, Rockne 
And Austin Reveal Gains 
In 25 States in February 


Continental, a Newcomer 


Good Showing; Total 


in the Field, Also Makes 
Registrations for the 


Month Estimated at 65,750 


Detroit, March 21.—R. L. Polk & Co. today released pas- 
senger car sales figures for twenty-five states and the Dis- 
trict of Columbia for February. They show a total of 37,996, 
as compared with 49,690 in February, 1932. This works out 
at , Spproximately a 231 6 per cent. decrease. 


his ratio holds in e pas-< 
Benger car sales returns in the 
other twenty-three states still to be 
heard from, the total for February, 
1933, would be about 65,750 vehicle 
units. 
In reading these figures, it must, 
of course, be borne in mind that 
during all the latter half of Feb- 
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REPLACEMENT MARKET 
CALLS FOR BIG USED CAR 
SALES IN ’33, SAYS HAY 


Chicago, March 21.—In filling the 
requirements of the replacement 
market this year dealers would do 
well to keep in mind the place of 
used car sales in the merchandising 
scheme, 

Such was the advice today of 
Thomas J. Hay, president and gen- 
eral manager of the National Used 
Car Market Report, Inc., Blue Book 
and Red Book publishers, following 
an analysis of the replacement mar- 
ket. The chief objective of dealers, 
he added, is to sell owners better 
cars than the ones they are now 
driving. Judgment, Mr. Hay stated, 
should dictate whether such cars 
should be new models or whether 
it is better to try and close a deal 
for another used car of later vint- 
age than what the individual drives 
at present. 

“The first and logical impulse is 
for the dealer to sell each owner 
a@ new car,” declared Mr. Hay. “How- 
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ECONOMIC CREDIT 
COUNCIL URGING 
BRANCH BANKING 


New York, March 21.—Branch 
banking by national banks extended 
to Federal Reserve District limits is 
overwhelmingly favored by the 
Economic Credit Council of the 
National Associtaion of Credit Men, 
according to a survey just completed | 
and released yesterday by Henry H. 
Heimann, executive manager of the 
National Associtaion of Credit Men. 

In presenting the results of this 
nation-wide research of opinions 
from the banking, commercial and 
financial fields in which thé council 
has members, Mr. Heimann declared 
that “out of the present banking 
situation will emerge sound bank- 
ing legislation and a new banking 
technique. The permanent banking 
legislation should be given thorough 
study and enacted only after a com- 
prehensive survey of legislative 
needs. Banking needs from the in- 
dustrial and commercial angle 
should be given more than usual 
consideration when the banking 
legislation is finally enacted. ‘The 
banking interests in the past pre- 
sented such a conflict of interest 
and division of opinion that it 
should be a safe conclusion that 
the new legislation will issue largely 
from the deliberation and study of 
those without the industry. It is 
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Link-Belt President Urges 
Direct Recovery Action 


By GEORGE PAULL TORRENCE 
President Link-Belt Company, 
Chicago 

For the first time since 1929 a 
sound and safe financial structure 
seems assured for the exchange of 
credits and transaction of business. 
As this is written, the large prob- 
lem of debt adjustment has no pub- 
lic plan, but this problem is now di- 
vorced from the banking function of 
handling current business transac- 
tions, Debt adjustment would aid 
business, but it is not essential to the 
beginning of business recovery. 
Business recovery would immensely 
aid debt adjustment, Business can 
now go on without concern regard- 
ing funds now accumulated, and 
credit exchanges, Funds on deposit 
before March 4 may not all be avail- 
able immediately, which makes it 
important that business start now 
on a basis that will yield a profit. 
Business going forward with profit 
probable, would encourage credit and 
enhance stock and bond values. 

With the banks now stable and 
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TRUCK REGULATION 
BILLS IN PA. CALLED 
MENACE TO RECOVERY 


Philadelphia, March 21.—Passage 
of the severe truck regulation bills 
that have been introduced in the 
state Legislature would place a seri- 
ous obstacle in the way of further 
trade recovery and tend to diminish 
tax revenue, R. D. Leonard, chair- 
man of the Highway Users’ Con- 
ference of Pennsylvania and prom- 
inent Philadelphia business execu- 
tive, asserted in a letter mailed to 
all members of the state Legislature 
over the week end, 

Such legislation, he wrote, may 
be expected to “interfere with the 
present economical use of commer- 
cial vehicles and very substantially 
reduce the state’s revenue from the 
gasoline tax.” 

The considerable falling off in 
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NEW YORK, WEDNESDAY, MARCH 22, 1933 


Sales Chiefs Believe March Sales 
May Exceed 90,000 Mark of 1932 


WILLYS IN TOLEDO 
FOR REORGANIZATION; 
PLAN TRUCK OUTPUT 


Toledo, March 21.—John N. Willys 
will arrive in Toledo tomorrow to as- 
sist with the reorganization of the 
Willys-Overland plant, according to 
an announcement which has been 
made by plant officials. 

Mr. Willys, who has been ill and 
under a physician’s care in Palm 
Beach, Fila., will 
take an active role 
in working out the 
receivership plan 
for the company. 

With the arrival 
of Mr. Willys it is 
planned to begin 
work at the plant 
on a 4,400 truck 
order for the In- 





a ternational Har- 

vester Company., 

John N. Willys recently author- 
ized by the Federal court under the 


receivership. It also is understood 
that a number of the new Willys- 
Overland 70's will be turned out for 
export overseas, where, it is said, the 
demand for the small cars is large. 
One thousand men will be put to 
work at this time. It is hoped that 
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5 Cents. $12 Per Year. 


Banking Holiday Seriously Interrupted Mid-Month 
Period, but Leaders Feel Last Ten Days May 
Make Up for Early Decline 


By CHRIS SINSABAUGH 

Detroit, March 21.—Prediction as to March retail sales 
are being held in abeyance by sales managers, awaiting the 
receipt of reports on the second ten-day period. of the month. 
These are coming in now, and by the end of the week it is 
thought the industry will have a good line on the actual situ- 
ation on how March sales will stack up. 
—————$—_——— 


U. S. RUBBER LIMITS 
TIRE CHOICES TO 3 
COMPREHENSIVE LINES 


New York, March 21.—United 
States Rubber Company announces 
a radical change in its entire manu- 
facturing, distributing and selling 
policy of United States tires. The 
change, company officials believe, 
will serve to eliminate much of the 
confusion, waste and bad practice 
in the tire industry, and will benefit 
directly the consumer, dealer, manu- 
facturer and stockholder. 

The company statement reads: 
“Effective immediately, the company 
will distribute, through its dealers, 
two passenger car tires, United 
States Royal and United States 
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DETROIT EMPLOYMENT CURVE 
DEFINITELY TURNS UPWARD 


Detroit, March 21.—After being halted since the middle 
of February by the start of the bank moratorium in Michi- 
gan, the Detroit employment curve is again starting upward. 
All the motor vehicle manufacturing companies are calling 
regular employees back to the plants in a steady stream. 
Employment has not yet reached normal volume for this time 
of year, but any development of buying will push the curve 


Vancouver Dealers Report 


up rapidly. 

None of the manufacturers has 
any great reserve of vehicles on 
hand to fill dealer orders, and if 
these arrive it means instant in- 
creases in production, During the 
national banking holiday a consider- 
able bank of orders was built up 
and practically every manufacturer 
is working against this volume of 
delayed orders. 

All the General Motors units have 
been calling men back to the colors. 
In the Flint district Buick, Chevro- 
let and AC have put 26,000 men 
back in the plants. The Chrysler 
divisions have all been calling men 
back to work. The present plans 
indicate employment for 12,000 more 
men within a short time. 

Graham-Paige has added 1,400 
employees to its pay roll within the 
last week. Packard has most of its 
“regulars” back on the job. 

This is the season of the year 
when Detroit expects employment to 
reach a peak. The banking situa- 
tion has delayed this, but the civic 
authorities are now hopeful that 
this motor city will in the immedi- 
ate future put back at work enough 
of its labor population to lift buy- 
ing and general business out of the 
low levels that have prevailed for 
so long. 





The first ten-day period as a 
whole was generally, satisfactory, 
despite the Michigan situation, but 
when all the banks in the country 
were closed for a week it was a 
horse of another color. The latter 
catastrophe came with the start of 
the second period and for half the 
time the banks were out of business. 
Whether or not retail sales were 
able to stand this last blow is 
something that only the reports now 
coming in will tell. However, I find 
some sales managers who think the 
market was not completely dead 
during this spell and who feel that 
the 1933 buying urge is so strong 
that even closed banks could not 
stop it. 

But even if the second ten-day 
stretch was a bloomer, it is being 
predicted that the final period is 
going to pick up considerable slack 
and that, after all, March will not 
be such a bad month. 

It is even possible, say those who 
study the market, that March sales 
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NO OFFICIAL STATEMENT 
ON DETROIT BANK PLANS 


Detroit, March 21.—There were no 
further developments here today in 
regard to the formation of the new 
bank, which will embody the sound 
assets of the Guardian and the First 
National groups. 

While official confirmation is 
lacking, it is understood that the 
Federal finance corporation will ad- 
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Good Used 


Vancouver, B. C., March 21.— 
While volume of business is away 
below previous annual totals, the 
used car industry in Vancouver fin- 
ished 1932 in a better position as a 
whole than has been the case for 
many years, and conditions here at 
the present time are favorable to 
the trade in every respect. This 
situation is all the more remarkable 
when it is considered that Van- 
couver is the dumping ground for 
Canada in the used car field. 

Being the most westernly city in 
the Dominion, and with cars all 
manufactured in eastern Canada, 
the new car prices in Vancouver are 
higher than in any other city in 
Canada. The natural result is 
higher allowances on used cars in 
former years in British Columbia 
than in other Canadian provinces. 
Many dealers handling only used 
cars have made a point of buying 
up quantities of cars at a cheap 
price on the Manitoba, Saskatche- 
wan and Alberta markets and driv- 
ing them to Vancouver for resale at 


a higher figure. 


Car Inventory 


This has flooded the used car mar- 
ket at the Coast, but despite over- 
supply competition was so keen be- 
tween large new car dealers in the 
past that allowances were offered 
for trade-ins far above their real 
value. As a result, the majority of 
used car departments with the 
larger firms were in the red, Now 
this situation has largely _ been 
cleaned up. 

Several factors have been re- 
sponsible, and chief among these 
has been the educational work of 
the Vancouver Automobile Dealers’ 
Association. Officers of this associ- 
ation have been convinced for years 
that the best way to solve the prob- 
lem was to first educate the larger 
firms who were members of the as- 
sociation to maintain their used and 
new car departments on separate 
foundations, making each depart- 
ment responsible for its own profit 
and loss. After years of effort and 
educational work this fact has now 
been firmly impressed on the large 
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NO OFFICIAL STATEMENT 
ON DETROIT BANK PLANS 


(Continued from Page 1) 
vance $12,500,000 against a similar 
amount underwritten by General 
Motors, Chrysler and other automo- 
tive companies. What proportion of 
the advance is to be made by the 
various organizations involved has 
not yet been disclosed. 

It is generally understood also 
that the Ford Motor Company will 
not be a party to this move, and it 
is still believed that Henry Ford 
plans to organize his own bank in 
this city. 

With the executive offices of 
Chrysler and General Motors both 
in New York, it is believed that the 
official announcement of plans will 
come from that city. 

Neither General Motors nor 
Chrysler executive headquarters in 
New York would make any state- 
ment regarding moves that had been 
made or would be made looking to 
the formation of a new bank in 
Detroit. 


NEW YORK TO SIFT _ 
TRUCK LICENSE ERRORS 


Albany, N. ¥., Mareh 21.—Follow- 
ing the discovery of instances in 
which the weight certified for 
trucks in connection with their reg- 
istration was found to be incorrect, 
the Bureau of Motor Vehicles has 
started an investigation among 
weighmasters in the state, Commis- 
sioner Charles A. Harnett an- 
nounced yesterday. As a result of 
“carelessness or collusion,” Mr. Har- 
nett said, the weight of these ve- 
hicles in some cases had been given 
as lower than it actually was. 

N. J. EMPLOYMENT GAIN 

Trenton, N. J., March 21.—Slight 
“seasonal” increase in factory em- 
ployment, payrolls and earnings in 
New Jersey during February was re- 
ported by the Labor Department to- 
day. The department said 689 plants 
reported net increase of 2,993 em- 
ployees for the month and a rise of 
$78,979 in earnings. Average weekly 
earnings were listed at $20.43, an in- 
crease of 12 cents. 
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| FINANCIAL NEWS 
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RAYBESTOS-MANHATTAN 

New York, March 21.—Report of 
Raybestos-Manhatan, Inc., and sub- 
sidiaries as of December 31, 1932, 
certified by independent auditors, 
shows total assets of $16,225,354 at 
end of 1931, and surplus of $5,243,564 
against $6,154,066. Current assets 
totaled $6,277,671 and current liabil- 
ities were $312,630, comparing with 
$6,745,367 and $349,488 respectively, 
at clese of preceding year. Cash 
United States bonds and marketable 
securities amounted to $3,325,067 
compared with $3,164,458. 


UNITED AMERICAN BOSCH 

Springfield, Mass. March 21— 
Report of United American Bosch 
Corporation for year ended Decem- 
ber 31, 1932, certified by independent 
auditors, shows consolidated loss of 
$1,207,156 after depreciation and un- 
applied burden charges but before 
reserves and extraordinary charges. 
After miscellaneous charge-offs of | 
$75,273 and setting up reserves of 
$574,699, the net loss was $1,857,128. 
Write-offs of $2,500,000 of plant 
values, $624,999 for good-will and 
$300,000 on investment in Chicopee 
Realty Corporation were charged 
against surplus account. In year 
1931, net loss after providing re- 
serves of $574,039 was $1,447,253. 

Current assets as of December 31, 
last amounted to $2,193,117, and cur- 
rent liabilities were $517,934, com- 
paring with current assets of $3,744,- 
483, current liabilities of $435,027 on 
December 31, 1931. Cash was $189,- 
929, against $555,646 at end of pre- 
ceding year. 


ee 


GENERAL ELECTRIC 


Schenectady, March 21.—Approxi- | 
mately 24,700 General Electric Com- 
pany employees are holders of $34,- 
000,000 of face value of bonds of G. 
E. Employees Securities Corporation, 
according to the tenth annual re- 
port. Assets at the close of 1932 at 
approximate market values were 
more than $70,000,000, with total 
values of bonds outstanding and | 
current liabilities at less than $41,- 
000,000. 

The income of the corporation, 
after paying the expenses of con- 


eee - ae ae 


APRIL 
TRUCK ISSUE 


Brewers, 


Contractors 
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and 


Owners of 1,500,000 Business 
Vehicles Will Get the Issue of 
April 15 
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Revised 
schedule of 
Track Issues 


APRIL 15 


Fleet owners having 10 or more vehicles, 
27,000 names, wil] receive the truck issues. 
Personally addressed copies to the Machol 
list. Only Automotive Daily News can 


provide such wide extra distribution at 
no additional cost to the advertiser. 


MAY 13 
JUNE 17 
JULY 15 
AUG. 5 and 
AUG. 26 
SEPT. 16 
OCT. 14 
NOV. il 
DEC. 16 


If you want to reach not only those own- 
ers but exclusive truck dealers, important 
bus operators, 8,000 passenger car dealers 
and important factory officials, use that 
issue with a page at $350; half page at 
$175 or a quarter page at $87.50. 


Forms close 2 days preceding publication. 
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ducting the business, which were 15 
per cent. less than in 1931, was more 
than $4,400,000. Interest on bonds 
outstanding and other interest pay- 
ments amounted to $2,600,000. After 
payment of all interest and divi- 
dends the earned surplus December 
31, 1932, was $4,235,000, compared 
with $14,159,000 December 31, 1931. 


HOUDAILLE-HERSHEY 

Chicago, March 21.—Houdaille- 
Hershey Corporation and subsidia- 
ries show for 1932, as certified by 
independent auditors, net loss of 
$590,523 after charges, depreciation, 
etc., and after provision of $100,000 
for contemplated further plant con- 
solidation. In 1931, net profit was 
$226,232 aftr charges and Federal 
taxes, equal, after deducting divi- 
dends applicable to class A stock of 
Muskegon Motor Specialties and mi- 
nority interests, te 50 cents a share 
on 172,794 no par shares of class A 
stock of Houdaille-Hershey Corpo- 
ration. 





AMERICAN ZINC 
New York, March 21.—American 
Zinc, Lead and Smelting and subsid- 
iaries show for 1932, as certified by 
independent auditors, net loss of 
$64,965 after interest, depreciation, 
depletion, taxes, etc., the same as 
shown in its preliminary statement. 
This compares with net income of 
$212,445, equal to $2.64 a share on 
80,329 shares of $6 preferred stock 
in 1931. Current assets as of Decem- 
ber 31, including $423,759 cash, 
amounted to $2,387,284, and current 
liabilities $200,893, comparing with 
cash of $277,186, current assets of 
$2,464,817 and current liabilities of 
$303,850 at the end of 1931. 
UNITED-CARR 
New York, March 21.—United-Carr 
Fastener and subsidiaries report for 
1932, as certified by independent au- 
ditors, net loss of $43,484 after de- 
preciation, interest, Federal taxes 
and minority interest. This com- 
pares with net profit in 1931 of $94,- 
876, equal to 38 cents a share on 
250,000 no par shares of capita) 
stock. 


DAYTON RUBBER 

Chicago, March 21.—Dayton Rub- 
ber Manufacturing. for the year 
ended October 31, 1932, as certified 
by independent auditors, shows net 
loss of $26,842 after charges, taxes, 
depreciation, etc. For the ten months 
ended October 31, 1931, net profit 
was $310,138 after taxes and charges. 
The fiscal year has been changed to 
October 31 instead of December 31. 


WHITE MOTORS 

Cleveland, March 21.—In an- 
nouncing that the receivership of 
the Studebaker Corporation wil] in 
no way affect the operations of the 
White Motor Company, in’ which 
Studebaker is a stockholder, A. G. 
Bean, president of the White con- 
cern, stated that the preliminary 
figures of his company shows a net 
loss for 1932 of $3,618,000 after 
charges, excepting a loss of $153,000 
in the liquidation of the White Mo- 
tors Securities Corporation, charged 
directly to surplus. This compared 
with an operating loss of $3,235,956 
for 1931, and with a net loss after 
special adjustments for that year 
of $2,770,712. The adjustments in- 
creased the value of the company’s 
investment in the securities corpora- 
tion and the White Motor Realty 
Company, representing undistrib- 
uted earnings. 

Balance sheet of the White Motor 
Company shows current assets of 
$19,410,000 at December 31, of which 
cash was $7,171,000, receivables were 
$3,251,000 and inventories were $8,- 
397,000. Current liabilities were 
$1,096,000. 

The company’s sales were $17,- 
117,000 and cost of sales were $20,- 
001,000. Charges for depreciation 
were $707,000 and repairs and re- 
newals were $302,000. 


FAILURES 


New York, March 21.—Business 
failures last week totaled 382, the 
lowest for any week since October, 
1929, according to Dun & Brad- 
street, Inc. Failures in the preced- 
ing week were 494, compared with 
556 in the week before that. 

The survey shows that 245 firms 
last week had liabilities in excess of 
$5,000, compared with 357 and 376, 
respectively, in the two preceding 


| Trucks for Beer 
| Chapin Locks Ahead 
I Some Has Beens 
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Chris Sinsabaugh 


Detroit Editor 
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N OUR mind’s eye we still see the beer truck as the clumsy 
vehicle drawn by huge Percheron horses and with big 
kegs swung on the sides and rear because of the overload on 
the truck body proper. But when the motor beer truck 
comes into legalized existence within the next month or so 
our boyhood dreams will disappear—there will be no similar- 
ity between yesterday’s beer truck and today’s. 
Every motor truck manufacturer is set to meet this 


haulage demand, for not many changes in design are neces- 
sary to meet the needs of the brewers. Dodge is one of them, 
and Joe Burke, director of truck sales, admits he has his 
beer truck ready for its debut very shortly. 

ok * * 

BURKE REPORTS that fleet sales are increasing, and 
he tells of one interesting application of the new Dodge 
commercial sedan in which the standard mono-piece body is 
adapted to dry ice refrigeration-for the delivery of ice cream 
in summer. Still another truck development is that of the 
two-ton chassis equipped with a refrigerator body carrying 
its own mechanical refrigeration plant. It would seem to 
me that both these jobs could well be adapted to brewery 


needs. 
~ : * 


There’s been a revamping of the body of the Terraplane 
six whereby extra room is being given without extension 
| of the wheelbase. Body £ngineer Spring has squeezed out 
4 inches more room in the rear compartment and has also 
| rearranged the interior so that occupants now have more leg 
room both front and rear. 
* * . 

UNDOUBTEDLY YOU heard Roy D. Chapin broadcast 
Saturday night over the N. B. C. network. We here in Detroit 
dialed in and listened to the words of cheer of the former 
secretary of Commerce and the present chairman of the 
board of Hudson, who assured us that the banking holiday 
i been beneficial and that the turn in the tide has taken 
place. 

When Chapin predicted steady improvement in the 
automobile industry during the coming summer and fall, with 
possible price rises we didn’t have to take it with a grain of 
salt, for this former member of the Hoover cabinet is a 
cautious prognosticator. His job as secretary of Commerce 
should have given him a wonderful insight into genera] busi- 
ness conditions. 


* * 
ARCH BERRY of Berry Brothers, De Soto and Plym- 
outh dealers in Brooklyn, is one who read the list of has 
beens and orphans that Joe Deibler of Chicago has driven in 
the thirty or more years he has been in the industry. Berry 
contributes the names of some he has driven that were not in 
the Deibler list, as follows: Alco, Anderson, Bay State, Com- 
/monwealth, Little, Locomobile, Noma, Paterson, Regal and 
Revere. And he recalls other old names—Amplex, Bergdoll, 
Bliss, Chadwick, Crane, Crane-Simplex, Emerson, Hahn, 
Hatfield, Garford, Imperial, Jackson, Moline Knight Pilot 
and Simplex. 


a 
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* - * 


TIRE PEOPLE long have urged car owners to keep a 
record of the serial numbers of their tires so as to aid police 
in identifying them in case they are stolen. Now the Detroit 
Times comes along with a constructive thought in this direc- 
tion by printing a blank on which may be recorded the tire 
data. With this information on tap the police can recover 
many a stolen casing, for dealers in stolen tires, it is declared, 
do not dare to remove the serial numbers for fear the police 
may seize their entire stock. This will destroy the Detroit 
market, and in case the stolen rubber is sent elsewhere there 
is a law which makes such an act a Federal offence. 














week totaled sixty. This compared |ceivers should not be appointed for 
with sixty-five insolvencies in the | them, and to show cause on Wednes- 
previous week. There were thirty- day why a master should not be 
five failures in the same period of | chosen to investigate their affairs. 

last year. The orders were issued on applica- 
tion ef Arthur B. Jennings, receiver 


STUDEBAKER for the Broadney Corporation, for- 


weeks and 492 in the same week last 
year. The lower total of failures was 
reported from all sections of the 
United States, the West and South 
showing the most sizable reductions. 

Business failures in Canada last 


Newark, N. J., March 21.—The Stu- 
debaker Corporation and a subsidi- 
ary, the Studebaker Sales Corpora- 
tion of America, were directed today 
by Alfred A. Stein, vice chancellor, 
to show cause on March 28 why re- 


merly the Ira C. Jones Company, 
distributor of Studebaker products 
here. The complainant says $23,684 
is due from the sales corporation for 
unpaid rebates and $27,000 from the 
two defendants. 
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This department is devoted to 


sion of the industry. Salesmen, this is your department. 
Daily News wants you to get something from this department that will 
help you in your work on the firing line. 
your own experiences, success, failures to help your brother salesmen. 


Send in your story in the form of 
let as get it ready for publication. 


may help another salesman to make sales or avoid errors that cost 


you commissions. 


Dealers read this page. Give 


these problems that affect the work of your salesmen, the men on the 
firing line, the men who bring home the bacon or don’t, 


NEW WAYS OF ( 
THE FURTIVE CUSTOMER 


The Metropolitan Life Ir 
policyholders’ service bureat 
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the interests of the retail sales divi- 
Autonotive 


It wants you to pass on 


a letter, or even a postal card, and 
Your achievement or your mistake 


us the benefit of your reactions on 
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isurance Company, through its 
1 has just published a little 
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‘REPLACEMENT MARKET 
‘CALLS FOR BIG USED CAR 
SALES IN "33, SAYS HAY 


(Continued from Page 1) 


| 


| ever, it doesn’t take iong to show 


more properly used car prospects. 
The need and degire of motorists 
may call for the purchase of new 
automobiles. Yet their pocketbooks 
in countless instances dictate the 
purchase of used cars. 

| “For example, of the 24,276,000 mo- 
| tor vehicles registered in 1932 about 
| 6,500,000 were built from 1920 to 
| 1925, inclusive. Most of those cars 
are without balloon tires, 
| least 2,000,000 are equipped with 
| fabric tires. 


brochure entitled “Unusual Sales Events for Retailers.” This | have two-wheel brakes. 
publication describes plans drawn from the experience of 


successful merchants who have increased their sales by doing | 


the unusual in merchandising of promoting sales. 
the plans ¢——— ——— 


Obviously many of 
used would not apply to automotive 
retailers, but many of them can be 
adapted for almost any 
selling. All the ideas set forth in 
this little volume have certain ele- 
ments of freshness and originality 
about them, important character- 
istics since they tend to attract 
attention. 

The book points out 
that the name given a sale or the 
idea behind it must always be sec- 
ondary to the values offered and 


to the manner of conducting the} 


Sale. 

The following is one of the plans 
presented, which has possibilities of 
adaptation to certain divisions of the 
automotive field: 

While many merchants inform 
their regular customers, and invite 
them in for sales a day ahead of the 
date announced to the general pub- 
lic, a store in the East has given this 
custom a new turn. To build up a 
mailing list, this store conducted a 
sale for regular customers exclu- 
sively. The announcement of the 


line of| 


carefully | 





} 

| sale was sent by letter only to people 
whe had charge accounts. This 
“customers only” feature was em- 
phasized. Enclosed with the letter 
were two “guest” cards, which the 
customers was privileged to give to 
friends. Each of these cards pro- 
vided space for the writing of a 
name and address. The event was 
scheduled for a Monday, normally 
a quiet day. Customers and guests 
were instructed to make their pur- 
chases in the usual way, at regular 
prices, and when their purchases 
were complete, to turn the cards in 
at the main office, where a 10 per 
cent. credit or refund would be al- 
lowed. The cards turned in, with 
names and addresses, provided the 
information necessary for the build- 
ing of the mailing list. It is re- 
ported that these events, conducted 
three times a year, proved very valu- 
able in developing new accounts. 
Customers who presented their in- 
vitation letters were allowed the 
same discounts as the guests. 











Deale 


r Activities 





ST. PAUL, MINN. 


In preparation for an active spring 
business, the W. J. Irish Motor 
Company, Ford dealership at 1800 
University Ave. St. Paul, has in- 
creased its personnel. Among re- 
cent additions to the staff are Al 
Stinson, James Hagney, W. C. Keith, 
Bert Hubbard and Harold Elwood. 

ag © a 


More than one hundred General 
Motors truck dealers attended a 
dealers meeting at the company’s 
branch office at 2396 University 
Ave., recently. Members of the 
delegation came from Minnesota, 
Wisconsin and Iowa. Several ex- 
ecutives from the home office in 
Pontiac, Mich., were among those 
who spoke. 

a * * 
BOSTON, MASS. 

Robert C. Graham, executive vice- 
president of the Graham-Paige 
Moters Corporation, announces the 
appointment of Rollan A. Green as 
vice-president and general manager 
of the Graham-Paige branch of 
New England. Mr. Green has been | 
the New England district manager 
fer the Graham-Paige Moters Cor- 
poration of Detroit several years, 
and associated in important execu- 
tive capacities with the branch 


“The automobile - buying public 
|has evidence a great deal of in- 


} 


| terest in the new Essex 6 convertible 


|coupe and the new Essex 8 con- 
vertible coupe which we have just 
received,” says President F. A. Ord- 
way of the Henley Kin.ball Com- 
pany. “Generally these models are 
not available until June or July, but 
this year they are being shown early 
with the result that we expect extra 


sales.” 
v * cs 


T. B. Donneilan, C. H. Collmer, 
J. J. Brady and J. W. Philbrick, 
wholesale salesmen of the Boston 
district of the B. F. Goodrich Rub- 
ber Company have been awarded 
Goodrich master merchandising 
awards for 1932, according to L. L. 
Black, Boston district manager for 
Goodrich. Collmer and Brady won 
previous similar awards, since the 
plan was inaugurated by Goodrich 
in 1929. The four received silver 
medallions mounted on mahogany 
plaques. 


a t © 
CHICAGO, ILL 
The honor of having the greatest 
number of 106-Car Club members in 
the Great Lakes region has been won 
by the Nelson Chevrolet Sales Cor- 
poration of Chicago. Announcement 





during the past fifteen years. 
a a me 


There has been a marked indica- 
tion of returning confidence among 
the men in the automotive industry 
here during the past week. It be- 
gan during the previous week and 
increased as the days passed. One 
executive reported orders for cars 
last week that showed people had 
money and confidence. A new car 
was sold with a cash deposit, and 
the remainder was paid in cash 
when the car was delivered a few 
days later. That firm made three 
used car sales for cash im one 
morning. 


annual spring dealers’ 
staged at the Palmer House. In 
addition to the ecash and other 


prizes, Nelson Chevrolet winners| gert Company. 


were elected to national offices in| 
the 100-Car Club, as follows: G. Leo 
Carlat, president; M. M. Zemel, 
secretary; S. M. Strott, treasurer. L. 
C. Young and D. R. Wachlin of the 
same company, were chosen sone 
vice-president and treasurer, respec- 
tively. 
7 > * 

Another Chicago organization to 
figure prominently in national fac- 
tory awards is Thomas J. Hay, Inc., 
Reo distributor, and their affiliated 


of the achievement was made at the | H. D. Eierman of the Royston Cadil- 
meeting | lac-La Salle Company, T. F. Dunn of 


“If owners are still using their 
old cars and buying licenses for 
them to the extent of almost 100,- 
, 000 of the vintage of 1920, and in- 
creasing steadily until 1926, with its 
2,900,000, we may rest assured that 
these people, along with the 9,000,000 
| who drive 1927, 1928 and 1929 models, 
; have use for an automobile. 
| “As their old cars break down or 
|} get too expensive to run in com- 
| parison with the new models, these 
}Owners naturally become excellent 
| prospects for a new or a good sec- 
|; ond-hand car. There is plenty of 
potential business, there are mil- 


lions of prospects among these pres- | 


| ent owners. Those driving the ear- 
j lier models, particularly prior to 
| 1927, can probably most easily be 
| sold on the idea of reinvesting in 
used cars of later siyle and me- 
chanical improvements. 
“At least 50 per cent., and prob- 
ES more, of the replacement mar- 
| 


ket business from now on will be | 


done in the sale of used cars. This 
is as it should be, for dealers have 
merchandise of that kind and quite 
naturally must sell it. 

“It is increasingly necessary this 
|} year that dealers give close aiten- 


tion to scientific buying, as well as |} 


aggressive selling of their used cars. 
This department of the business 
should yield a profit, and can be 
made to do so.” 


dealers. It is just announced that 
| R. D. Hilty, R. R. Hood, E. H. Snas- 
j}enberg, Fred Du Bois and Clark | 
| Prentiss of the Hay Company have 
; won diplomas verifying that they are 
| qualified to recommend the proper 
| truck equipment for the purchasers. | 
Sam Stoner, John Matejka, Herbert 
|Luhnow and John Brabec of Hay} 
| affiliated dealer organizations were | 
| other diploma winners. 

7 7” = 

A. C. Kelly, former Chicagoan, has 
returned to this city as district sales 
manager of the B. F. Goodrich 
| Rubber Company. Since his gradua- 
| tion from the University of Chicago 
law school in 1915 he has been con- 
tinuously associated with the Good- 
| rich organization, starting as a clerk. | 
From that time on his advancement | 
has been rapid. : 

” . 


PITTSBURGH, PA. 


Charlies L. Day, who is affiliated 
with the Faunce Motor Company, 
has been elected to serve as presi- 
dent of the Pittsburgh Automobile 
Dealers’ Association for the next 
year. Others whe were named are 
J. A. O'Malley of the Pittsburgh- 
Auburn Company, vice-president; 
George P. Gray of the Nash-Pitts- 
burgh Company, treasurer, and W. 
N. Owings, secretary and manager. 
Members elected to the board of 
directors were W. T. Minor of the 
Buick-Olds-Pontiac Sales Company, 








the Painter-Dunn Company and 
George H. Seagert of the Rea-Sea- 


we o 7 | 

The Keystone Buick Company, 
leading Pittsburgh Buick dealer, has 
opened a Buick and Pontiac sales 
and service branch at 744 Rebecca 
Avenue, Wilkinsburg. D. J. Dorsey, 
vice-president of the firm, has been 
appointed manager of the new 
branch and all activities will be 
under his direction. The sales de- 
partment personnel will consist of 
W. J. Bothwell, Thomas Hale, W. E. 
Leighton, C. S: Leaf and J. A. Matts. 








| that millions of these owners are | 


Virtually all of them 


- me | 





and truck 


Pontiac Distributor 





| His first venture into the indus- 


and at| tTial world was at the age Of 17, | ccc See: 


| with Marshall Pield & Co., in their 
| Claim adjusting department. 
After remaining with Marshall 





next employed by the Illinois Bell 
|} Telephone Company in their collec- 
tion and commercial department. 

| He began his automobile carecr 
|} in 1911 as distributor of the Mighty 


| Michigan, built by the Michigan 
|Buggy Company of Kalamazoo, 
Mich. | 


With the failure of the Michigan 
Buggy Company, he was wholesale 
manager for the Chicago branch of 
the Lozier Motor Car Company. 

In 1913 he took a position as 
wholesale traveler for the Bird- 
Sykes Company, distributor of Paige 
automobiles. 

From 1917 to 1919 he was succes- 
| Sively, wholesale manager for Harry 
Newman, Inc.; wholesale manager 
for the James Levy Motors Com- 
|; pany and general sales manager for 
Harry Newman-Stratton Company. 

During 1919, the beginning of 
|what is known 
|Motors was organized under the 
name of the Elgin Motor Car Sales, 
of which Mr. Wehmeier was vice- 
president and general manager. In 
| 1923, when the Elgin factory went 
}into receivership, the Elgin Motor 
Car Sales took on three retail stores, 
handling Chevrolet cars, and the 
company’s name was changed to 


pany. 





FIGHTING FOR A RADIO AND A 





Our Leading Dealers and How 
They Got That Way 


A senes of brief biographies of outstanding motor car 


Field & Co. for three years, he was * 


the Chicago Chevrolet Sales Com- | 


During the next year the com- ' tion. 
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- Retail Salesmen — This Is Your Pag 








merchants. 


H. A. WEHMEIER 


| Vice-president and General Manager, Community Motors, 


in Cook County, Ill. 


H. A. Wehmeier, vice-president and general manager 
| of Community Motors, Inc., distributor of Pontiacs for Cook 
| county, was born in the year 1889 in Belleville, Il. 





H. A. WEHMEIER 


as Community | 


pany opened seven branch retail 
| Stores, handling Oakland, under the 


| name of Community Motors, Inc. In 


| 1925, Community Motors took over 
‘all factory buildings and branches 
lin Chicago and since that time has 
!been distributor of Oakland and 
'Pontiae cars in Cook county. 

Mr. Wehmeier is director of the 
| Chicago Automobile Trade Associa- 


MASTER SALESMAN'S RATING 


A. J. Chanter of Pierce-Arrow has offered a handsome 
Hipplewhite radio as his personal gift to the salesman with 
the highest dollar volume in retail sales in each group of the 


Pierce-Arrow organization during March. 


There will be three men to win 


these radios and there are no red|that nothing would halt them 


tape requirements to confuse the 


issue. The highest volume salesman 
wins in each group. 

All Pierce-Arrow salesmen are on 
their toes for March business and to 
pile up points for membership in the 
Pierce-Arrow Master Salesman’s 
Club. The Pierce-Arrow News in its 
current issue carries the following 
message to salesmen: 

The Master Salesmen’s big cele- 
bration next November may seem 
far away at the present, but now is 
the time to pile up a commanding 
lead. Don’t fall behind at the start, 
because it will be difficult to over- 
take the leaders later on. Build up 
enough reserve in the early months 
of the contest to carry you over any 
lean spots you may hit before the 
contest is over. 

According to sales and delivery re- 
ports, the twelves offer the best op- 
portunity to build up points, not 
alone from the extra valuation on 
the basis of point allotment, but be- 
cause the fine car public is rapidly 
swinging its preference to twelve- 
cylinder automobiles. Supporting 
this statement is the fact that all 
leading salesmen~to date have at- 
tained their standing through their 
success with the twelves. 

Two of the Faulkner Bag winners 
assured us that we would see those 
bags again, because they would have 
them along when they came to the 
master salesmen’s convention next 
fall. They seemed pretty confident 
of winning memberships and vowed 


in 
their drive for business. Be that as 
it may, competition for club mem- 
bership in 1933 is keen and those 
who land the honors certainly will 
be entirely worthy of the big wel- 
come that will be awaiting them. 

And just to keep you abreast of 
developments, let us tell you that 
plans for this “Grand Autumn Fes- 
tival” are taking definite form. It 
will be worth every effort you can 
put forth to win free admission to 
the big “fiesta.” 

So remember that while you're 
bidding for the radio in March you 
also are paving the way to member- 
ship in the Pierce-Arrow Master's 
Salesmen’s Club next November. 


TIRE PRICES REDUCED 
BY SEIBERLING COMPANY 
Akron, March 21.—Making the 


first reduction since the Firestone 
organization initiated such a move 
last month to meet mail order com- 
petition, the Seiberling Rubber Co. 
today announced price cuts ranging 
from 2% to 10 per cent. in a new 
list issued to its dealer trade. 

Most of the other rubber manu- 
facturers met the Firestone list re- 
ductions with discounts and rebates 
rather than by lower prices. Ac- 
cording to a local newspaper, some 
of the tire interests are planning to 
openly slash tire price lists 15 per 
cent. or more. 
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Two Reasons for Advertising 


ITH American business at the crossroads and giving 

every indication that it intends to take the “high” 
road, many organizations which have made not altogether 
wise decisions regarding advertising appropriations, would 
do well to revise their previous positions. Arthur Brisbane 
used to have an inquiry, which he often used, as follows: 
“When does a bird need wings?” His answer was: “When 
it’s in trouble!” 

We can transfer that inquiry and its answer directly to 
advertising in general and automotive advertising in par- 
ticular. When does business need the help, or the wings, if 
you will, that advertising gives it? When it is in trouble. 

The logic of advertising indicates that this form of call- 
ing the attention of the public to any given brand of products, 
should be most used when business is worst. When business 
coasts along at an evenly rapid pace, the sales department 
might get along without the extra push that advertising 
gives it. We do not advise that course, obviously, the wise 
company advertises generously during the wildest boom to 
take all possible advantage of the wave of prosperity. 

However, the time that the sales department needs 
advertising help most desperately is when business is bad and 
sales are coming hard. 

There is little use in preaching that doctrine, though, 
because while most business men realize the truth, they are 
human enough not to act upon it and continue to increase 
advertising appropriations when profits are rolling in and 
reduce them when business is difficult and they most need 
the help of publicity. 

What we started to discuss, however, is the dual role 
played by advertising. The company which advertises not 
only brings its products to the attention of the public or that 
section of it that is being approached on the most favorable 
basis, but at the same time it prevents certain unfavorable 
inferences that are created by lack of advertising. 

In the automotive industry advertising is conducted on 
an unusually high plane of ethics. All motor car advertising 
carries the suggestion in it that all cars are good, but here is 
the particular one that you are going to like better than any 
other, for such and such reasons. To cite a particular case. 
When the Chrysler organization in its advertising copy had 
Walter P. Chrysler demand a miracle in one of his new 
models, the intimation is plain that American cars in general 
are so darn good that it takes a miracle to stand out from 
the ranks, 

While automotive advertising is of the fairest possible 
type, none the less, the company which does not advertise, 
allows its competition to have the center of the stage and the 
spotlight to itself, or themselves. The non-advertising organ- 
ization’s name is not kept before the public or the dealer 
body or whatever class the company should be keeping in 
mind of its claims to attention. And, as we have remarked 
before, the public in general and all its subdivisions, are 
fickle minded and much subject to forgetting. There is just 
one way of keeping one’s self or one’s company in the public 
mind and that is by continually telling them how good are 
you or your products. 

Then, too, let us remember that however ethical] adver- 
tising copy may be, salesmen do not always feel it necessary 
to maintain the same high standards of approach. We know 
of a number of instances where salesmen have used the fact 
that a given company was not advertising at the moment, 
to pursuade prospects that it was out of business. 

So it is today that advertising has a dual character; it 
attacks and defends both. It carries the company’s message 
to the forgetful public and it protects the company against 
suggestions that its affairs are not on a very sound basis; 
that its plants are closed and that various other direfu] hap- 
penings have occurred within its ranks. 

There are many signs that point to better things ahead 
for America and Americans in the immediate future. 
Nothing else will help as much to make potential improve- 
ment and accomplished fact as judicious advertising—NOW. 
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safe for handling current business 
transactions, business itself is the 
key to general prosperity. The word 
business includes agriculture, min- 
ing, manufacture, wholesale and re- 
tail distribution; all the steps in 
getting raw materials as they come 
from the farm, the forest, or the 
ground, into the hands of the man 
who uses them, the consumer. 

It is impomant to remember that 
the consumer and producer are one 
and the same individual. The man 
in a steel plant is a manufacturer 
and producer during his working 
hours, and he and his family are 
consumers at other times. Greater 
returris to the man as a manufac- 
turer, mean that he will spend more 
as a consumer, and the spiral of 
well-being goes up, instead of down 
(as it has been going since 1929.) 
With the exception of professional 
men and bankers, almost every one 
is producer or distributor, and at 
the same time consumer, or is de- 
pendent upon a producer or a dis- 
tributor for livelihood. Production 
and distribution on a _ profitable 
basis would affect favorably at least 
three-quarters of our people direct- 
ly, and all our people indirectly. 

Before presenting a plan to con- 
trol production and distribution, a 
statement is necessary of some 
phases of our present situation and 
the adjustments that are required. 
During the boom days all business 
extended its facilities. For a time 
these facilities were occupied by the 
production of goods purchased by 
borrowed money. Foreign loans, ex- 
cessive installment buying, and oth- 
er local credit extensions, prompted 
production and sale of goods at a 
rate greater than the production of 
real wealth. When credit was 
stretched to the breaking point, and 
snapped, the excess familities be- 
came apparent. The facilities in 
excess of need are not as great as 
the facilities not now in use, but 
there is an excess, and there will be 
for some time to come. It must be 
reckoned with. 

Excess facilities are not uniform. 
This means that there must be an 
adjustment of the population. This 
adjustment involves a continuous 
aid and relief problem, probably for 
many years to come. It is important 
to face that fact and to realize that 
profitable employment must be found 
for the majority of the people so 
that relief can be given to the mi- 
nority. 

Agriculture in its various forms 
is the largest business group of the 
country. The time has come when 
the rest of the people can no longer 
support it, and it must stand on its 
own feet. Agriculture is difficult to 
control. The farmer has enjoyed 
liberty of action since the earliest 
days. In colonial times the farmer 
and his family were a self-support- 
ing and independent units, making 
and growing almost everything re- 
quired for the family existence and 
making or growing a little extra for 
marketing. If the market failed for 
a time, the farmer and his family 
continued an independent and 
sturdy existence. Today farming is 
a business, largely dependent upon 
the sale of market crops for con- 
tinued existence. There is now an 
interdependence in the business of 
farming, which must be reckoned 
with if farming is to be a profitable 
enterprise. 

Prices of farm products are con- 
trolled by the supply and the de- 
mand. The demand is fairly uni- 
form, more so than in most other 
businesses. People must eat. Con- 


[ COMING EVENTS | 


20-25—Union City, N. J. North Hudson 
utomobile Show, Columbia Park. 
27-April 1—Minneapolis. Automobile Trade 
Association, Northwest Automobile 
Show, Auditorium. 
27-April 1—New London, Conn, 
bile show, State Armory. 
APRIL 
12-27—Milan, Italy. Internationa) Auto- 
mobile and Nautical Show. 
21-21—Cleyeland, 0. National Petroleum 
Association, meeting. 
MAY 
2- 5—Washington, D. C. United States 
Chamber of Commerce, meeting. 
17-18—Tulsa, Okla. 
Institute, mid-year meeting, 
Hotel. 


UNE 
16-17—Louisville, Ky. American Automo- 
bile Association, convention. 
18-July 3—Bordeaux, France. Seventh Au- 
femente, Nautical and Aeronautica) 
ow, 
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trol the supply and the price will 
contro] itself. If the farmers would 
admit that excess capacity exists 
that cannot now be used and use 
only the land required to fill the de- 
mand, the question would be solved. 
A wheat farmer is much better oft 
getting $1 per bushel from half his 
farm than 40 cents or less per bushel 
from all his farm. 

Experience has proved that the 
farmers themselves cannot compel 
the reduction in acreage. A dic- 
tator is required. My suggestion is 
that the President appoint a dic- 
tator for each major market crop— 
wheat, corn, oats and cotton. That 
these dictators be responsible to, or 
themselves form the Federal Farm 
Board. That each dictator be given 
authority to limit the acreage of 
any crop to some fixed percentage 
of a five-year average for each farm. 
That a license to market this crop 
be given to a farmer only after he 
has confermed with the regulations. 
That suitable penalties be provided 
for any one who buys unlicensed 
commodities. That in the beginning 
this system be confined to the basic 
commodities, not including live 
stock, on the supposition that the 
price of corn and oats will control 
the live stock prices. If the dicta- 
torship works in these commodities, 
it can be extended. 

This suggestion differs from the 
President’s message to Congress on 
March 16. It provides a more direct 
control of supply without the comp- 
lication of price fixing and proces- 
sing taxes. The results should be 
the same. 

Raw material industries are just 
as much in need of firm handling 
as agriculture, and properly handled, 
the benefit to the general public 
would be great. 

The anti-trust acts were enacted 
to give protection from the unfair 
methods of selfish individuals who 
controlled industries for their own 
advantage, to the detriment of the 
small competitor and the public. 
Personal] integrity and unselfish in- 
terest in public well-being, have not 
progressed to the point where the 
safeguards of the anti-trust acts 
can be abandoned without a substi- 
tute that will compel any industry 
to act for the public good. 

The bituminous coal industry has 
suffered ever since the war from 
the evils resulting from excess pro- 
ducing capacity. The bituminous 
coal industry can be made a good 
industry for its owners and work- 
ers, and therefore for the public 
generally, Let Congress declare that 
the bituminous coal industry is ex- 
empt from the anti-trust acts, and 
at the same time give the Federal 
Trade Commission full power to 
pass on any rules and regulations 
governing the industry before they 
are put into effect, thus letting the 
Federal Trade Commission judge 
what is for the public good, as well 
as for the good of the industry. As 
a safeguard, the law should provide 
that the rulings could be appealed 
to the Supreme Court by any in- 
terested party. The rules made 
should be binding on the industry. 
This could be made effective by a 
system of licensing, or in some other 
way. The rules could include limi- 
tation of output, co-operative sales 
agencies, specifications of the coal 
itself, prices and terms of sale, labor 
rates, consolidtations, closing of 
mines, and anything that is re- 
quired to make the industry or- 
derly, efficient and profitable. 

The managements of the mines 
presumably know more about the 
business than any other persons. 
Through a trade association they 
should make the rules and appoint 
the dictator or director to enforce 
them. The trade association should 
represent at least 75 per cent. of the 
industry. The Federal Trade Com- 
mission should hear any minority 
recommendations on any rules be- 
fore it for approval or alteration. 

In addition to the Federal Trade 
Commission the competition of other 
industries will keep the prices of 
bituminous coal equitable. Oil, elec- 
tricity and hard coal are all com- 
petitors for the consumer’s dollar, 
and therefore a correction for too 
high prices. 

Lumber needs aid as much as coal, 


and could be aided in the same 
Making the coal and lumber 
dustries good industries, would 
a tendency to conserve the coal 
lumber resources. 

To conserve a national xin 




































































and avoid the waste now existing, 
well as to improve the well-bein 
of the people involved, the oil 
dustry should also be given a chan 
to regulate itself legally under Fe 
eral Commission supervision, and 
co-ordinate and improve the regul: 
tion that already exists. The only 
manufacturing industry that shoul 
be included at once is the steel af 
iron. This, because it is the larges 
basic manufacturing industry, an 
affects a large number of other in 
dustries using steel and iron. 

Sound handling of these industrie; 
would compel adjustments in th 
lives of individuals, but these adjuste 
ments, made wisely and in friendly, 
fashion, would be vastly better th 
the continuing distress caused b 
false hope that excess capacity w 
be required in the near future. 

If these plans are good for bitu- 
minous coal, lumber, oil and steel 
they should also be good for ot 
industries, but any such plans 
partially experimental, and involv 
the development of a technique tha 
does not now exist. Presuming g 
intention on the part of all cons 
cerned, and competent leadershi 
the plan will work, but it is wise i 
confine it to the few industries ne 
ing it most until after the techniq 
is developed. The stabilization 
these industries could be ac “ 
plished without swamping the Peds 
eral Trade Commission. With suce 
cessful history in connection wi 
these as a guide, the plan can 
extended later. 

In the meantime, much can 
done in other industries, and 
retail and wholesale distributiofr 
provided the members of th 
groups face the facts. First, the 
is no such thing as an unlimited 
market, at least, not now. Second, 
capacity in excess of probable dée 
mands is a loss, and should be 
considered. Third, it is unsocial 
well as unprofitable to operate 
business at a loss. Fourth, vol 
at ruinous prices is suicide. Fif 
new products, opening new marke! 
at profitable prices, is the only wis€ 
way to utilize excess capacity, 
Sixth, it is possible to operate ag 
half capacity or less and still ma’ 

a profit. Seventh, industry 
business are social enterprises to 
operated for the.mutual benefit o 
the owners, the workers and the 
public. 

Th anti-trust laws prevent agrees 
ments that limit competition. They 
do not prevent the adoption of 
policies by any one firm, and the? 
do not and never were intended 
prevent the adoption of these s 4 
wise policies by other firms. Td 
adopt the policies of others means 
willingness to follow and aid w 
leadership. If a company is pa 
of a good industry that is intelli 
gently and honestly trying to kee 
that industry sound, usually t 
company is making a profit. If, 
the other hand, the individuals 
an industry are blindly trying 
grasp every selfish advantage, th 
industry is unprofitable, and the 
fore a hazard to itself and to 
others. There must be a profi 
margin to individuals and to busje 
ness enterprises if we are to go fi 
ward. A successful business can 
conducted without the repeal of t. 
anti-trust laws. 

The establishment of industry di¢e 
tators is a partial revival of th 
powers of the War Industries Bo 
in the Federal Trade Commissi 
and the Federal Farm Board; 
time to limit production and ra 
prices. The emergency is just 
great as in 1917, and just as defile | 
nitely calls for prompt direct action, 
with the President in executive cone 
trol. 


PLANS SERVICE CLINIC 

Springfield, Mass., March 21.—Ine 
vitations have been sent out to morg 
than 300 garage men in western 
Massachusetts and Connecticut by, 
the Automotive Garagemen’s Asso<- 
ciation of Springfield to attend ¢@ 
clinic on automobile service in thé 
Bell Storage Battery Company’s stae 
tion, 2040 Columbus Ave. The speake 
er on this occasion will be a Mr, 
Bartlett, who is an instructor in ’ 
Cleveland Vocational School, 4 
who comes here with the indorse= 
ment of General Motors Research 
Laboratories for his work in the alle 
tomobile field. 
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Iridescent Finish Without 
Pearl Kssence 


In response to an inquiry about a , ufacturing plant, and in conjunction 


finish which gives a metalic or 
iridescent appearance without the 


use of pearl essence, W. H. Hogben, 
sales manager Ditzler Color Com- 
pany, Detroit, makes the following 
reply: 

During the past year or two 
there has been a very definite de- 
mand for unusual and attractive 
finishes. Behind the demand, of 
course, has been a desire for an 
added sales appeal for automobiles. 
Pearl essence types of finishes have 
become quite popular and without 
question play an important part 
in so far as additional sales are 
concerned. 

As originally produced, the pearl 
essence finish was made possible by 
the use of an ingredient which 
meant considerable extra cost for 
the results obtained. In order to 
manufacture and produce a com- 
parable finish at considerably less 
cost, aluminum powder is being in- 
corporated into lacquers in place of 
the original pear] essence. 

The Ditzler Color Company is 
manufacturing a new and distinctly 
different type of finish (iridescent) 
known as Polychromatic lacquer. 
This lacquer can be used success- 
fully in the average automobile man- 





By HERBERT CHASE 
Engineering Editor 


Not Realized 


When we wrote the “Just Sup- 
pose” item that appeared in this 
column on March 8 we had no 
idea that any existing car would 
come very close to the specifica- 
tions there given. One of our read- 
ers now contends that they fit his 
product exactly. We respect his 
point of view, even though it does 
not coincide with our own. Prob- 


ably we were not sufficiently spe- 
cific. When we specified, for ex- 
ample, “a body capable of seating 
five persons in comfort and still with 
ample space for carrying plenty of 
baggage under cover,” we had in 
mind a far more commodious body 
than any now available on any 
short wheelbase chassis, unless it 
be some of the station wagon bod- 
ies, which would hardly qualify un- 
der the head of comfort. 

As we see it, one of the greatest 
criticisms to be made of any and 
all small cars, as now constructed, 
and of most large cars as well, is that 
the bodies are much too cramped. 
Upward of half the space occupied 
by conventional chassis is a total 
loss so far as useful load carrying 
is concerned. Much of it is given 
over to a long hood covering an 
engine which is much longer, in 
most cases, than it should be, to 
running boards and fenders, to bulky 
front-end constructions, and often to 
considerable waste space in the rear 
of the body. Not all of this waste 
space can be utilized, but much of 
it can and should be made available 
inside. what would be a really com- 
modious body. 

Naturally, this will involve radical 
changes in engine and body design, 
and probably putting the engine in 
the rear. Body sides would then be 
made flush with wheel hubs, elimi- 
nating present useless running- 
boards and adding space within the 
body. No seats would be over the 
axles, and much needed changes in 
spring suspension would make a 
truly comfortable car. Such changes 
seem radical today, but they are too 
logical to be delayed indefinitely. In 
the interim, more power to any one 
who can do what our reader says is 
being done by a car that is conven- 
tienal in most respects. 











with the present standards of dry- 
time time etc. With it, however, 
we definitely recommend the use of 
a ground coat, but it is not neces- 


sary to make a special material for | 
A regular lacquer 


a ground coat. 
enamel can be used successfully. 

Lacquers of this type can be used 
in the regular manner. It is gen- 
eral practice to apply Polychromatic 
lacquers in single coats. 
usual drying time allowed for lac- 
quers it may be lightly sanded and 
polished. 
polishing material is used. Other 
plants hand polish and buff with 
a wheel. It is possible and satis- 
factory to use either system after be- 
coming familiar with the properties 
of the material. 

Further, it has been possible for 
us to work out a material that we 
are now successfully selling to over 
one hundred distributing points in 
the United States. This product is 
of such a character that it can be 
used, or mixed in, with regular 
standard Ditzler lacquers thereby 
producing a polychromatic finish. 

Generally when making repairs 
in the field it is necessary to spray 
in an entire panel as these types of 
materials are distinctly more diffi- 
cult to “spot-in” and repair, 





Pertinent 
POKES and PARRIES 


His View 

I am particularly interested in 
your “Pertinent Pokes and Parries” 
column and decidedly so in the 
article appearing on page eight of 


the edition of Wednesday, March 8, 
under the heading “Just Suppose.” 


READERS 





This exact automobile is in pro- | 
duction right now. We are produc- | 


ing it in Canada under the trade 


name “Frontenac,” and it is being | 
| which contribute to longer life, is 


produced in the United States under 
the trade name “Continental Bea- 
con.” 

This car is everything your reader 
suggests in wheebase, comfortable 
seating arrangement, weight, fuel 
consumption, speed, comfortable 
riding over the roughest of roads, 
good vision and splendid engineer- 
ing construction. It has good ap- 
pearance, not radical, and in a 
lower price class in fact in the 
United States than that suggested 
by your reader in your column. 

I might say to you that our plant 
in Toronto is located within 300 
yards of an airport, and airports in 
this country are not smooth, by any | 
means. We demonstrate this car 
with five people riding, in high and 
second gear, over this entire airport, 
and in my twenty years of auto- 
mobile experience I have never sat 
in a car that gives the passenger 
such riding comfort. 

We recently completed two tests, 
both of which were mentioned by 
Mr. Sinsabaugh in his column of 
the March 10 issue and if you will 
refer to this you will see what Chris 
had to say about gasoline consump- 
tion. 

The car is quiet, in fact I picked 
up a young university student, a boy 
about 18 or 19 years of age one day 
last week while driving through the 
university grounds and the first thing 
this boy remarked was this “You 
can’t hear the motor in this car,” 
conversation then went on and I 
said, “Come to think of it, you can’t 
can you.” This is exactly how the 
job operates. 

The car has splendid acceleration, 
is absolutely smooth at all speeds, 
has ample power and will go as fast 
as any automobile should weighing 
2,000 pounds. 

I am of the opinion that the 


After the | 


In some cases a wheel | 











DETACHABLE FENDER 
SKIRT OFFERED 





Wesbar Corporation, West Bend, 
Wis., is introducing 
fendre skirts designed to fit 1932 
models of Ford, Chéwolet and Es- 
sex, aS well as some earlier models 
of Chevrolet, Essex, Pontiac, Willys 
and Whippet. 
to be easy to attach, and are fur- 
nished in one size designed to fit 
all the cars listed above. The skirts 
come complete with attachment 
bolts and list at $1.85 per pair. 


VAN CLEEF BROS. WIN 


PLANT SAFETY AWARD. 


Chicago, March 21.—Van Cleef 
Brothers, Chicago, manufacturers of 
Dutch Brand rubber and chemical 
products, were recently declared win- 
ners of their group im a city-wide 


| safety contest which is conducted 


annually by the Chicago Safety 
Council. Industrial Chicago was di- 
vided into sixteen groups, the firm 
in each group having the fewest 
lost-time accidents to be declared 
the winner of that group. 

The contest extended over the last 
six months of 1932, consisting of 153 
working days. Van Cleef Brothers 
were awarded a large plaque for 
having only one lost-time accident 
during this period. The new trophy 
now hangs alongside of their many 
other safety contest trophies in the 
organization’s Safety and Social 
Club room. Van Cleef Brothers’ em- 
ployees have a slogan, “Working 
safely means working efficiently.” 





U. 8. INTRODUCES NEW 
HEAVY SERVICE TIRE 


A new U. S. Royal heavy service 
tire, having seven special features 


now being introduced by the United 
States Rubber Company through its 
tire dealers in all parts of the 


country. 
The seven features are: Compres- 
sion-proof cords, stabilized cog- 


wheel tread design, heat-resisting 
Usconite, maximum dimensions, 
U. S. Shock-Ply construction, crown- 
shaped tread contour, and tempered 
rubber tread. 

For three years, during which 
time the new tire was under both 
laboratory and road tests, it is said 
to have proved itself superior in the 
qualities essential to heavy service. 


BULLARD COMPANY ELECTS 
OFFICERS AND DIRECTORS 


Bridgeport, Conn., March 21.—The 
annual meeting of the Bullard Com- 
pany was held at the company office 
in Bridgeport on the afternoon of 
March 15. Only the regular business 
of the company was transacted, 

The directors elected for the en- 
suing year include: E,. P. Bullard, 
E. C. Bullard, D. B. Bullard, J. W. 
Bray, A. E, North, E. P. Blanchard, 
H, C. Bullard, J. W. C. Bullard and 
T. E. Dunn, 

At the ensuing meeting of the 
newly elected board, the following 
officers were elected: E. P. Bullard, 
president; E. C. Bullard, D. B. Bul- 
lard, J. W. Bray, vice-presidents; A. 
E. North, secretary-treasurer, and G. 
L. Todd, assistant secretary-treas- 
urer. 





American public is becoming more 
interested in economy and low cost. 
ROY D. KERBY, 
President and General Manager, 
Dominion Motors, Ltd., 
Toronto, Canada. 


Coolant Control Introduced 








detachable | 


The skirts are said | 
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A coolant control device, designed iron, a leaky or blown gasket ms 
to prevent loss of cooling water or |result if an aluminum head ov 


anti-freeze solutions, except in ex- 








treme cases of overheating, has been 
introduced by the Illsley Company, 
Detroit, for use either as original 
equipment or for installation on 
cars already in operation. 

Closed cooling systems, designed 
for the same purpose, have hereto- 
fore been somewhat cumbersome 
and expensive, but have been ap- 
plied on a few cars in the high- 
price range. The recently developed 
Ilisley device, however, requires no 
separate condensing tank, with 
extra piping, and does not involve 
either a larger radiator or material 
changes in existing ones. It requires 
only the installation of a monitor 
valve of a new type in the over- 
flow pipe of the radiator. The 
valve is simple and compact and is 
said to be fool-proof. It is priced at 
$2.50 to $3.50 for cars and trucks of 
average size; and $6 to $8 for the 
largest trucks and buses. Installing 
is extra, but being simple and quick, 
is usually not over 50 cents for cars 
and $1 for the large truck type. 

When properly installed, the de- 
vice is said to prevent all unneces- 
sary loss of water or anti-freeze, 
winter and summer, through the 
overflow line, while automatically 
opening to relieve excess steam 
pressure whenever acute overheat- 
ing occurs. Ninety-five per cent. 
of ail such loss is said to be un- 
necessary in the sense that it is 
caused, less by genuine overheat- 
ing, than by extraneous conditions. 

Whenever real overheating de- 
velops, causing the valve to open 
and vent steam in quantity, it pro- 
duces a distinctive warning whistle. 
Next, and most important of all, 
the design is claimed to be proof 
against sticking from sediment or 
corrosion. The usual ball or poppet 
type of valve has been discarded 
and a simple ported diaphragm sub- 
stituted. This is said to provide 
eighty times more power to open 
despite any sticking tendency. 
There are no springs and no ad- 
justments and servicing is said to 
be eliminated. 

Within the past year practically 
all of the more important car man- 
ufacturers are understood to have 
had samples under test; hence 
dealers can probably learn from 
their factory service officials what 
results they have found the device 
delivering. 

The improved engine perform- 
ance made possible by high com- 
pression heads, especially the alu- 
minum type, mean that they have 
probably come to stay. As the 
expansion coefficient of aluminum 
is two and a half times greater than 


|makes of cars 








heats because the water level the 
in became too low. When this h 
pens or whenever a leak in the he 
gasket occurs the device produ 
the whistling noise. If it whis 
whenever the engine is suddenly 
celerated, this is a sure indicat 
that there is such a leak and th 
the escaping gas is passing into t. 
water jacket and out through 
valve, j 
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FIVE MAKES SHOW 
GAIN IN FEBRUARY 


(Continued from Page 1) 





|ruary the Michigan bank mor 


torium had been in effect and si 
ilar holidays had been declared 
many other states. As a matter 
fact, the showing under the cond 
tions is by no means bad. 

Also, in spite of conditions, fi 
have managed 
show increases in the February sal 
returns. One of these is Cont; 
nental, which was not sold 1 
year, but Ford, Plymouth, Roc 
and Austin have all increased the 
sales, a truly remarkable achiev 
ment, considering the  bankin 
obstacles to trade of any kind. 
following is the honor roll in pa 
senger car sales in these twenty-fiv 
states and the District of Columbia 

Feb.,’33 Feb.,’3 












Sere 220 20 
Continental ....... 43 0 
Pe ecaeae eencecese 6,045 5,736 
Plymouth .cccccces 4,669 2,561 
DOE cc ccceceebes 64% 261 


RUSCO SCHOOLS ATTRACT 
MANY IN MIDWEST 


Detroit, March 21.—Present busie 
ness conditions have in no way 
dampened the interest of middlé 
western service men and jobbers in 
the brake problems presented. b' 
the changes in design and operatio 
of the new cars. 

G. N. Shoop, manager of the Dee 
troit division of the Russell Manu¢ 
facturing Company, maker of Ruscg 
brake linings, reports that the sese 
sions of the new Rusco brake schoo 
held throughout the division durin: 
the past month under supervisi 
of A. C. Teetsel, laboratory enginee?, 
and with the co-operation of- jo é 
bers and distributors, have been a 
tended by very large groups of flee 
owners and operators, garage ani 
service station executives and mé 
chanics and have been success 
in every way. 
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MAJOR SPECIFICATIONS AND MECHANICAL 


CORRECTED 


THE DAY SPECIFICATION CHANGES ARE MADE 









































DETAILS 
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Auburn 8-101 | 3678 | 127 | Lye | Dole | L | 8 |3 x4% | 2686} 5.26 | 288 | 100@3400 | *Alum | 5 | Pur-P No} AC Str | Man | Chain Del-R 
Auburn 8-105 | 4043 | 127 | Lye | Dole | L | 8 |3 x4% | 2686 | 5.26 | 288 | 100@3400 {| *Alum | 5 | Pur-F No| AC Str | Auto | Chain Del-R 
Auburn 12-161 } 4465 | 133 | Lyc | Dole | H | 12 | 3%x4% | 391.1 | 550 | 468 | 160@3400 | *Alum | 4 | Lyc Ste] AC Str | Man | Hthk Del-R 
Auburn 12-165 | 4955" | 133 | Lye | Dole | H | 12 | 3%x4% 1| 391.1 | 5.50 | 468 | 160@3400 | “Alum | 4 | Lye Ste! AC Str ; Man | Link Del-R 
Austin ; $1120 | 75 | Own | No L | 4 | 2.2x3 | 456/ 510| 7.80) 1303400 | Alum | 2 | No No | No Til | —— | Gear Aut-L 
Buick 33-50 3705 | 119 | Own | Har |; O | 8 j 248x4% | 2304 | 525 | 276 | 86@3200 | 7CI } 5 | AC AC{ AC Mar ; Auto | Tex Del-R 
Buick-33-60 4115 | 127 | Own | Har O | 8 | 376x4% | 272.6 | 5.25 | 30.0 | 97@3200 | iCI | 5 | AC AC {| AC Mar | Auto | Tex Del-R 
Buick 33-80 4505 | 130 | Own Har | O| 8 | 3%6x5 | 3448 | 4.80 | 35.1 | 113@3200 | CI 5 | AC AC] ac Mar | Auto | Tex Del-R 
Buick 33-90 4645 138 | Own Har | O | 8 | 3:%x5 {| 3448{ 4.80 | 35.1 | 113@3200 | tCI 5 |AC AC} AC Mar | Auto | Tex Del-R 
Cadiliac V-8—355 C | 5015; 134-140 | Own + No | L | 8 j 3%x4t¥ | 353.0 | 5.40 | 36.4 | 115@3000 | iCI | 3 | AC AC{AC Own; No | Morse Del-R 
Cadillac V-12—370 C 5395 | 134-140 | Own | No | O | 12 | 3¥%x4 | 368.0| 5.60 | 46.9 | 135@3400 | +CI | 4 |Cuno AC AC’ DL-2|No_ | Morse Del-R 
Cadillac V-16—452 C | 5785 | 143-149 | Own : No | O | 16 13 x4 | 4520| 5.70 | 57.5 | 165@3400 | CI {| 5 | Cuno AC AC_ DL-2]|No_ | Morse Del-R 
Chevrolet Master 6 ; 2895 | 110 Own No | O | 6 | 3¥%ex4 . 206.8 | 5.20 | 263 | 65@2800 | CI | 3 | No AC | AC Car | Auto ; Gear Del-R 
Chevrolet Standard 6 $2425 | 107 | Own No O | 6 | 3¥%x3% | 180.9 | 5.20 | 263 60 @3000 CI 13 j— —| Yes Car | Man | Gear Del-R 
Chrysler Six (3113 | 117 | §Own B&B , L | 6 | 34x42 | 224.0) 5.35 | 253 | 8303400 | Alum | 4 | Pur AC/| AC *Str | Auto | Morse Del-R 
Chrysler Royal 8 | 3473 | 120 | §Own B&B L | 8 | 3%x4% | 273.8{ 5.20 | 338 | 90@3400 | Alum | 5 | Pur AC} AC *Str | Auto | Morse Del-R 
Chrysler Imperial 8 +3864 | 126 | §Own Pines | L | 8 | 3%4x443 | 298.6 | 6.20 | 33.8 | 108@3400 | Alum { 5 | Pur AC} AC *Str | Auto | Morse Del-R 
Chrysler imp. Cust. Eight | —— | 146 | Own | Pines L | 8 | 3%x5 384.8 | 5.80 | 39.2 | 135@3200 | *Alum | 9 | Pur AC! AC *Str | Auto | Morse Del-R 
Continental Beacon | 2160 | 101% Own Dole L | 4 | 3%x4 | 1481 ( 505 | 182 | 40@2700 | CI | 3 | No AC{Hol Mar|No | Link Aut-L 
ge Lontinental Flyer {— | 107 | Own Dole ; L 6 | 3 x4 =| 169.6 | 5.21 | 216 | 65@3500 {| CI |} 4 | No AC | Hol Mar! No | Link Aut-L 
Continental Ace j— | 114 | Own Dole | L | 6 | 3 6x4 | 214.7 | 5.23 | 27.3 [ _ 85@3600 Alum | 4 | AC-F AC | AC Til | —— | Morse Aut-L 
De Soto Six ;—— | 114%! $Own B&B | L | 6 | 344x4% | 217.8 | 5.35 | 253 | 79@3400 | Alum | 4 | Pur AC| AC **B&B | Auto | Morse Del-R 
Dodge Six | 2620 | 111%| $Own | B&B | L | 6 | 3%x4% | 2013 | 5.50 | 23.4 | 7573600 | *Alum | 4 | Pur AC| AC Str | Auto | Morse Del-R 
Dodge Eight | 3500 | 122, | $Own | B&B | L ! 8 | 3%4x4% | 282.1) 6.20 | 338 | 100@3400 | Alum | 5 | Pur AC| AC *Str | Auto | Morse Del-R 
Essex Terraplane 6 | 2330 | 1066 | Own | Th-Sy; L | 6 | 2}8x4% | 193.0 | 5.80 | 20.7 | 70@3200 | Alum | 3 | No AC| Bur’ Car | Man | Tex Aut-L 
Essex Terraplane 8 | 2640 | 113 | Own | Th-Sy' L ! 8 | 2}3x4%4 | 243.9 | 5.80 | 27.6 | 94@ 3200 } Alum | 5 | No AC | Mon ‘*Car | Man | Tex Aut-L 
Ford A Model 46 2332 | 112 | Own | No L 4 | 3%x4™% | 200.5 | 460 | 240 | 50@2800 | Alum | 3 | No Own No Zen | No ' Var-G Aut-L 
Ford V-8 Model 40 2575 | 112 Own | No L | 8 | 3ex3% | 221.0; 633 | 30.0 | 82@3900 | Alum! 3 | No Own] No DL: No | Var-G Own 
Franklin Series 16 , 4403 | 132; Own | O-S O | 6 | 3%x4% | 274.0, 5.12 | 29.4 | 100@3100 | *Alum | 7 | Pur AC, AC Str {| No | Chain Del-R 
Franklin Series 17 | 564e | 144 | Own | O-S | O | 12 | 3%x4 | 398.0 | 5.12 | 50.7 | 150@3100 | *Alum | 7 | Pur AC | AC Str | No | Link Del-R 
Franklin Olympic Series 18 3625 | 118 Own | O-S | O | 6 | 3%x4% | 274.0! 5.12 | 294 | 100@3100 | *Alum | 7 | Pur AC/| AC Str | No | Chain Del-R 
Graham Standard Six 3265 | 113 | Own | Dole L 6 | 34x4% | 224.0 | 650 | 253 | 85@3400 | *Alum | 7 Z AC | AC DL | Man } Link Del-R 
Graham Stand.-Cust. Eight +! 119-123 | Own | Dole  L | 8 | 3%x4 | 245.4 / 6.50} 312 | 95@3400 | *Alum// 5 | AC AC] AC DL | Man | Link Del-R 
Hudson Super Six (2080 | 113 | Own | Th-Sy, L | 6 | 2igx4% | 193.0 | 620 | 207 | 73@3200 | Alum | 3 |No AC|AC  Mar|Man|tTex  Aut-L 
Hudson Bight | 3345! 119-132 | Own | Th-Sy Lb | 8 | 3 x4% | 2541 | 5.80 | 288 | 101@3600 | Alum | 5 | No_ Ste| AC  Mar/ Auto! Morse Aut-L 
Hupmobile 321 | 3350 121 | Own | B&B L | 6 | 3%%x4!4 | 228.1 | 5.75 | 273 | 90@3400 | *Alum | 4 | Han Ste | AC Car | Man | Chain Aut-L 
Hupmobile 322 | 3550 122 | Own | B&B | L | 8 3 x4% | 261.5 | 5.47 | 288 | 93@3600 | Alum | 5 | Pur Ste]! AC Str | Man | Morse Aut-L 
Hupmobile 326 3785 __126 | Own | B&B | L j 8 | 3%x4% | 3032 | 5.34 | 325 | 109@3500 | Alum | 5 | Pur_ Ste] AC Str | Man | Morse Aut-L 
La Salle V-8—345 C |_ 4860 | 130-136 | Own | None | L | 8 | 3%x4té | 353.0 | 5.40 | 364 | 115@3000 | iCI | 3 | AC  AC|AC  Own|No | Morse Del-R 
Lincoln V-12 5270 136 | Own | — | L |12 | 3 x4% | 381.7 | 5.50 | 43.2 | 125@3400 | Alum | 4 | No AC] AC Str-2| No | Chain Aut-L 
Lincoln V-12 5790_|__45 | Own | —___ |__| 12 | 3%xt% | 448.0 | 5.25 | 50.7_ | 150@3400 | Alum | 7 | No  AC/|AC_ Str-2| No | Chain Aut-L 
Marmon Sixteen ; 5360 | 145 | Own | Pines | O | 16 | 3¥x4 | 490.8 | 5.75 | 62.5 | 200@3400 | Alum | 5 | AC-F AC| AC Str | Man | Diam Del-R 
Nash Big Six | ee | Own | B&B | L f 6 | 3%4x4% | 217.7 | 5.30 | 253 | 75@3200 Alum | 7 | Yes Yes | Yes Str | Auto | Chain Aut-L 
Nash Standard Eight | 3200 | 1146 | Own | B&B | L | 8 [3 x4% | 247.4] 5.10 | 288 | 80@3200 Alum | 9 | Yes Yes! Yes Str | Auto | Chain Aut-L 
Nash Special Eight — peo = Own B&B L 8 3 x4% | 247.4 | 5.10 | 28.8 | 85 @ 3200 ; Alum 9 | Yes Yes Yes Str | Man | Chain Aut-L 
Nash Adv. Twin Ignition 8 | 870 2 | Own B&B | Oo 8 | 3%x4% | 3220 | 5.25 | 31.2 100@3400 | Alum 9 Yes Yes Yes Str | Man | Chain *Aut-L 
Nash Am. Twin Ignition 8 | 133-142 | Own | B&B | O | 8 | 3%x4%2 | 322.0 | 5.25 | 36.4 | 125@3600 | Alum | 9 | Yes Yes Yes Str | Man | Chain ‘*Aut-L 
Oldsmobile Six Six | 3110 | 115 Own ; Har | L | 6 | 3%6x4% | 221.4 | 5.30 | 27.3 | 80@3200 | iCI | 4 = AC | AC ‘oo Chain Del-R 
Oldsmobile Eight . os 119 Own Har | L | 8 | 3 x4% | 2403) 5.50 | 288 | 90@3350 | tcl | 5 | AC AC | AC *Str| Auto Chain Del-R 
Packard Eight Sp | 127%4-136 Own | Pines | L | 8 | 3yex5 | 320.0 | 6.00 | 32.5 | 120@3200 | *Alum | 9 pe Yes| AC *Str-2| Auto Morse NE 
Packard Super Eight Bron 135-142 | Own | Pines | L 8 | 3%x5 384.8 | 6.00 | 39.2 | 145@3200 | *Alum 9 | Yes Yes| AC ‘*Str-2 | Auto Morse NE 
Packard Twelve , 142-147 | Own Pines | L | 12 | 3yex4 | 445.5 | 6.00 | 56.7 | 160@3200 | *Alum | 4 | Yes Yes | AC *Str-2 | No_| Chain NE 
Pierce-Arrow 836 a pete Own | Pines | L | 8 | 3%x4%4 | 366.0 | 5.50 | 39.2 | 135@3400 | *Alum | 9 | Pur-F Ste | AC Str | Auto | Chain Del-R 
Pierce-Arrow 1226 892 136-139 | Own | Pines | L | 12 | 3%4x4 | 429.0 | 6.10 | 54.6 | 160;43400 | *Alum | 7 | Pur-F Ste | AC Str | Auto | Chain Del-R 
Pierce-Arrow 1242-7 | ——_| 137-142-7 | Own | Pines | L | 12 | 3%x4__| 462.0} 6.00 | 588 | 175@3400 | *Alum | 7 | Pur-F Ste, AC Str | Auto | Chain Del-R 
Plymouth Six | 2553 | 107 | $Own | — | L | 6 | 3%x4% | 189.8 | 5.50 | 23.4 | 70@3600 , Alum | 4 | Yes Yes! Yes *B&B | Auto | Morse Del-R 
Pontiac Straight Eight 2935 | 115_| Own | Own | L | 8 | 3y6x3% | 2234 | 9.70 | 326 | 75@3600 | iC | 5 | No  AC|AC Car] Auto| Morse _Del-R 
Reo Flying Cloud 3540 | 11742, Own Dole | L | 6 | 3%x5 | 268.0 | 5.30 {273 | 85@3200 | Alum | 7 | Pur AC[| — *Str | Auto | Morse Del-R 
Reo Royale 4725 | 131 | Own | Dole L | 8 | 3%x5 | 358.0 | 5.30 | 364 | 125@3300 | Alum | 9 | Han _ AC | — *Sch | Man | Morse Del-R 
Rockne Six Model 10 2675 | 110 | Own | Dole | L | 6 | 3%x4% | 189.8 | 5.50 | 234 | 70@3200 | CI | 4 |No AC}! No Str | Man | Morse Aut-L 
Studebaker 6-56 3310 117 Own B&B L | 6 | 3%4x4% | 230.0 | 5.50 | 25.4 85@3200 {| 7CI | 4 | No Ste | AC *Str | Auto | Cel Del-R 
Studebaker Com. 8-73 3385 | 117 Own B&B L 8 | 3y4x4 236.0 | 5.50 | 30.0 | 100@3800 |! +CI | 9 | Pur’ Ste| UN *Str | Auto| Cel Del-R 
Studebaker President 8-82 3640 | 125 | Own B&B L 8 | 3%ex4% | 2500 | 5.50} 30.0 | 110@3600 | *Alum | 9 | Pur AC| UN *Str | Auto! Cel Del-R 
Studeb'r Pres. Spdw. 8-92 | 4380 135 Own | B&B L | 8 | 3%x4% | 337.0 | 5.50 | 39.2 | 132@3400 | *Alum | 9 | Han AC/|UN _ “Str! Auto| Cel Del-R 
Stutz LAA , 4383 _ 2274; Own | Pines O | 6 | 3%x4% | 2415 | 5.50 | 273 | 85@3150 | *Alum | 7 | Un AC| Pur Zen | Man | Link Del-R 
Stutz SV-16 | 4885 | 134%-145 | Own , Pines | O | 8 | 3%x4¥% | 322.0 | 5.50 | 36.4 | 113@3300 | *Alum | 9 | AM AC| Pur Zen | Man | Link Del-R 
Stutz DV-32 _ | *5281_| 1344-145 | Own | Pines | O | 8 | 3%x4% | 322.0| 5.00 | 36.4 | 156@3900 | *Alum | 9 | AC Ste | Pur Str | Auto | Link Del-R 
Willys 77 {— | — |8Own | None | L | 4 | 3%x4% | 1342} 5.13] 15.6 | 48@3200 | CI | 3 |—F AC; AC Ti | Man | Chain Aut-L 
Willys 99 | —— | — _|$Own | Var | L ! 6 | 3\%x4% | 2133 | 5.00| 263 | 80@3400 | CI | 4 |—F ac | AC Til | Man |Link —_Aut-L 
ECONOMIC CREDIT Strictions on _ State-wide branch 1,000 workers are employed at the | Engineering Company, a Michigan ; bankruptcy and the receivers were 
banking. Individually and col: | plant. |corporation, with a claim of $6,000, | 20t appointed because the company 


lectively these groups were outvoted 
by the advocates of branch banking 
to Federal Reserve district limits, 


COUNCIL URGING 
BRANCH BANKING) rm murmre wsy ea 


| Ship. 

(Continued from Page 1) _ An analysis of the favorable opin- | early increases in the working forces 
doubtful whether a unanimity of | OMS reveal the following: at the various plants. 

opinion on bank legislation can be | City State State Fed.Res. | Applications for permission to file 

limits (unrestricted) District} g petition in involuntary bankruptcy 


Other automotive 





developed within the banking in-| Fast ....., 1 1 5 7 ; 
dusiry itself, in view of so many! Midwest ... 3 > 3 13 and to appoint receivers under such 
conflicting points of view held by| west ...... 0 1 2 g| action have been filed against the 
bankers.” | Banking ... 0 0 3 Willys-Overland Company in the 

Only seven of the sixty-four mem-! Commercial 3 4 4 United States District Court in To- 
bers of the council are opposed to | Manufact’g. 2 4 3 11 \ledo by attorneys for creditors. 


Hearing on the applications have 

been continued until March 24 by 

Federal Judge George P. Hahn, 
The action followed the appoint- 


WILLYS IN TOLEDO 
FOR REORGANIZATION; "ys suns 5 sug ae 
PLAN TRUCK OUTPUT | tienai receivers for the Willys- 


Overland Company, of which Mr. 
Miller was president. At that time 
Judge Hahn ruled that no suits 
should be filed against the company 
and issued a restraining order. At- 


branch banking in any form. Two) 
of the seven are bankers, and the: 
remainder are in commercial! lines. 
“Four of the seven votes are from the | 
Middie West, two from the East, | 
and one from the West. Nine bank- | 
ers, twenty-seven commercial mem- 
bers, and twenty-one manufactur- 
ers favor branch banking. The East | 
contributes seventeen affirmative | 
ee ee ee | the force can gradually be stepped 
Of those favorably inclined to the | UP to 2,500 workers. 
extension of branch banking, num-. Announcements of resumption of 


(Continued from Page 1) 


motion to vacate the court’s re- 
straining order which modifies the 
receivership. 

Creditor petitioners are: The Fred 


bering fifty-seven, all but five speci- | production at the plant marked the 
fied. the limit for this measure. Four | turn for the better in business begun 
here with the stabilization of the 
banking and financial) situation. 
The Electric Auto-Lite Company j|corporation, with an approximate 
is working four days a week, About| claim of $7,000; the Snyder Tool & 


members favored extension to city 
limits, nine asked for state-wide 
branch banking unrestricted by state 
laws, ten felt the need of state re- 





plants here 
which received hold-up orders on 


contracts because of the banking 
holiday are encouraged by further 


releases which will be reflected im | that the Willys-Overland Company 


torneys for creditors also filed a 


and the Saylor Electric & Manu- 
facturing Company, a West Virginia 
corporation, with a claim of $237. 

| It is claimed in the applications 








|; assets are $6,212,000, most of which 
jis in material, equipment and real 
| estate and that the company has 
| $10,273,000. It also is claimed that 
ithe present receivers are interested 
parties. 

| Harold Frazier, attorney for the 
| creditors’ committee of the Willys- 
Overland Company, opposed the 
modification and granting of the 
motion. He declared there is no 
authority to show that the court 
has no authority to exercise injunc- 
tive powers. He insisted that the 
petitioning attorneys should present 
concrete proof to show that the re- 
ceivership should be modified, and 
declared that the burden of proof 
rests with the petitioning attorneys. 
He denied that the Willys-Overland 
Company had committed any act of 
bankruptcy, and demanded that the 
complainants give adequate security 
for costs to protect the company 
| from costly litigation. He questioned 
ithe good faith of the applicants and 





Plumer and Associates, an Illinois declared that “it pointed to some- 


| thing else.” 
The motion alleged no act of 


was insolvent, it was claimed by At- 
torney Sigmund Sanger, of the law 
firm of Brown & Sanger, recently 
appointed by Judge Hahn to repre- 
sent the receivers. He said the charge 
preferred by certain creditors was 
trivial, and pointed to the statement 
issued by the company at the end 
of December showing its assets to 
be $20,000,000 more than its liabili- 
ties. . 

Concern over the effect the action 
will have on workers at the plant 
was expressed by attorneys for both 
sides. Judge Hahn said that he re- 
gretted to see the question of bank- 
ruptcy brought up in the case where 
the issue was so momentous to the 
community. 


SOULIS NOW ENGINEER 
OF TRUCKTOR 


Newark, N. J., March 21.—Clayton 
Farris, president, the Trucktor Cor- 
poration, this city, has announced 
the appointment of Harold A. 
Soulis, former chief engineer for 
Fruerhauf Trailer Company, Inc., 
Detroit, as chief engineer of Truck- 
tor. Mr. Soulis was also formerly 
engineer in charge of trailer design 
of Mack Trucks at Allentown, 
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Auburn 8-101 *Del-R *B-S , Long No ; DG ; LGS | U | Col % | 470 | Sp Mid Mech | — | Ross|S 56% Own | Bijur | 17x5.50 
Auburn 8-105 *Del-R ‘“B-S | Long No | DG | LGS | U | Col % | 340 | Sp | Ben Hyd | — | Ross|S 56% | Own | Bijur | 17x6.00 
Auburn 12-161 *Del-R *B-S | Long No | DG | LGS | M {| Col % | 408 | Sp Ben Hyd | — _ | Ross|S 56% | Own | Bijur | 17x6.00 
Auburn 12-165 *Del-R *B-S | Long No | DG | LGS | M | Col _ % | 304 | Sp | Ben Hyd | B-K | Ross|S 56% | Own | Bijur | 17x6.50 
Austin | *Aut-L — | Own No Own | None| S_/| Sal % | 525 | Sp Own Mech | — _ | Own |Cant 22% |—— | Al-Z | 18x3.75 
Buick 33-50 Del-R -- | Own Ben , Own | None| O | Own ¥%2 | 4.70 | Sp {| Own Mech | — Sag |S 56 | Own | Al-Z | 17x600 
Buick 33-60 Del-R — Own Ben ; Own | None| O | Own % | 460 | Sp | Own Mech | — | Sag | s 55% : Own | Al-Z = | 17x6.50 
Buick 33-80 Del-R — | Own Ben | Own | None| O | Own % | 427 | Sp | Own Mech _ | Sag |5 58% | Own | Al-Z = ,; 17x7.00 
Buick 33-90 Del-R _— Own Ben | Own j} None! O | Own % | 436 {| Sp | Own Mech | — |Sag {8 58% | Own | Al-Z | 17x7.00 
Cadillac V-8—355 C ' Del-R No { Own ?fBen ; Own | None| S | Own % | 460 | Sp | Own Mech | B-K | Sag |S 58 ; Own | Alem {| 17x7.00 
Cadillac V-12—370 C Del-R — | Own’ {Ben {| Own | None| S | Own % | 480 | Sp | Own Mech | B-K |Sag |S 58 | Own | Alem | 17x7.50 
Cadillac V-16—452 C Del-R — | Own tBen | Own | None} S | Own % | 464 | Sp | Own Mech B-K | Sag |S 60 | Own Alem 17x7.50 
Chevrolet Master 6 ( Del-R D-St | Own No | Own | LGS | O | Own % | 411 | Sp | Own Mech ;| — | Sag |S “4S on; Alem | 18x5.25 
Chevrolet Standard 6 | *Del-R No| Own No | Own | None| O | Own % | 411 | Sp | Own Mech | — | Own|S 54 | — || ——_} 1945.25 
Chrysler Six | Del-R — | Borg  ‘tBen ; Own | NP | U | Own % | 438 | Sp | Lock “yd | — Gem|S 53% | Si-0 ; Al-Z | 17x5.50 
Chrysler Royai 8 {| Del-R — | Borg Ben | Own | NP | U | Own % { 430 | Sp | Lock Hyd | — Gem |S 53% | Sil-U | Al-Z 17x6.00 
Chrysler Imperial 8 | Del-R — | Borg Ben | Own | NP | U | Own % | 430 {| Sp | Lock Hyd | B-K Gem|S 54% | — | Al-Z 17x6.50 
Chryster Imp. Cust. Eight | Del-R — | Borg Ben | Own | NP | U | Own % | 410 | Sp | Lock Hyd | B-K | Gem/|S 57% |—— | AZ 17x7.50 
Continental Beacon Aut-L — | Rock No | WG | — |S | NP % | 433 | Sp | Mid Mech | —~ \Cant-2 27y6| Sil-U | Al-Z | 17xB.4 
Centinental Flyer Aut-L — | Rock No | WG | — | S | NP % | 433 | Sp Mid Mech | _ Sag |Cant-2 277%; Sil-U | Al-Z 17x5.25 
Continental Ace Aut-L — | Borg Yes | WG | WG {| S | NP % | 430 | Sp ! Mid Mech — | Ross{S 55% | —— Al-Z 17x5.50 
De Sote Six | Del-R — | Borg ‘Ben | Own | NP | U | Own % | 438 | Sp i Lock Hyd {| — j—J/S8 53% | Sil-U | Al-Z_ | 17x5.50 
Dodge Six | Del-R — | Borg {Ben | Own | NP S | Own % | 438 | Sp | Lock Hyd | — |— IS 53%! Sil-U | Al-Z | 16x6.00 
Dodge Eight { Del-R - Borg Ben | Own | NP S | Own % | 430 | Sp | Lock Hyd | — Gem |S 55 | Sil-U | Al-Z 17x6.50 
Essex Terraplane 6 *Aut-L _ Own Ben | Own | — | S | Own % | 459 | Sp | Ben Mech — |Gem|S 48 | Tryon; Alem | 16x6.00 
Essex Terraplane & *Aut-L — | Own Ben | Own | — | 8S | Own % | 459 | Sp | Ben Mech | — |Gem/S 48 |—— | Al-Z | 16x6.00 
Ford A Model 46 | *Aut-L — | Long No | Own | — | O | Own % | 411 | Sp | Own Mech | — Gem | S-Tr 46 | Own Al-Z | 17x5.50 
Ford V-8 Model 40 | *Aut-L — | Long No | Own | — !/] O |! Own % | 411 | Sp | Own Mech — | Gem|S-Tr 46 | Own Al-Z | 17x5.50 
Franklin Series 16 | Del-R B-S | Br-L No | WG | WG | S | Own % 4.73 | Sp | Lock Hyd | — | Gem|F — |— | Al-Z_~ | 19x6.50 
Franklin Series 17 | Del-R — | Long No ' WG | WG | S | Own % 445 | Sp | Lock Hyd | — |Ross|S 60 | Fafnir| Al-Z | 17x7.50 
Franklin Olympic Series 18} Del-R B-S | Long No | WG | WG ! S_ | Own % | 430 | Sp | Lock Hyd |! — | Ross|S 55 | Tryon! Al-Z 17x6.00 
Graham Standard Six | Del-R — | Long — | WG | WG | S | Sal % | 427 | Sp | Lock Hyd | — | Ross|S 54 | ERS | Al-Z = | 17x5.50 
Graham Stand.-Cust. Eight! Del-R — | Long — | WG | WG Ss | Sal % | 427 | Sp | Lock Hyd | —— | Ross|S 54 ‘ERS | Al-Z 17x6.00 
Hudson Super Six | *Aut-L B-S Own Ben | Own | WG S | Own % | 464 | Sp , Ben Mech | —— | Gem|S 54% | Own | Alem | 18x5.25 
Hadson Eight | Aut-L B-S Own Ben | Own | WG s | Own % | 464 | Sp | Ben Mech _| B-K | Gem |S 54% | Own | Alem | 17x6.00 
Hupmobile 321 *Aut-L — | Bas No | WG | wG |S | Sal % | 473 | Hy | Mid Mech | —— |Ross|S 56 | Sil-U | Al-Z | 17x6.00 
Hupmobile 322 *Aut-L ai Bore No | WG | WG | U | Own % | 436 | Hy | Mid Mech | —— | Gem |S 57% | Rub | AI-Z 17x6.00 
Hupmobile 326 *Aut-L — | Long No | DG | DG | U | Own % | 436 | Hy | Mid Mech | —— |Gem/S 57% | Rub | Al-Z_ | 17x6.50 
La Salle V-8—345 € Del-R No | Own ‘Ben.| Own | No |S | Own ™% | 460 | Sp | Own Mech | B-K {Sag |S 58 | Own | Alem | 17x7.00 
Lincoin V-12 | Aut-L No | Long No | Own | — | S | Tim F | 458 | Sp | Ben Mech | B-K Gem{|S 58 | Own | Alem | 18x7.00 
Mimein V-18__ | aut Mo | Leng No _| Own | Om | 8 | Tim F | 458 | Op | Bem Mech | BE Gem/S 2 |Own | Alem | 10x10 
Marmon Sixteen | Del-R — | Russ No | Mun | No | S | Sal % | 3.78 | Sp _| Ben Mech | B-K | Ross |S 5912 | ** | Al-Z | 18x7.00 
a eR ee a 
Nash Big Six | *Aut-L B-S | Borg No | Own | iDG O |; Own % | 470 | Sp | Mid Mech | —— | Ross|S 54 =| Sil-U | Alem 17x5.50 
Nash Standard Eight | *Aut-L B-S | Borg No | Own | DG O | Own % | 444 | Sp | Mid Mech | —— | Ross|S 54 , Yes | Alem 17x5.50 
Nash Special Eight | *Aut-L B-S | Borg No | Own | DG O | Own % | 444 | Sp | Mid Mech | —— | Ross|S 54 ‘Rub | Alem | 18x6.50 
Nash Adv. Twin Ignition 8 | *Aut-L B-S | Borg No | Own | DG Oo Own % | 471 | Wo Ben Mech ; —— | Gem/|S 55% | Own | Bijur | 17x6.50 
Nash Am. Twin Ignition 8 | *Aut-L B-S | Borg No | Own | DG oO | Own % | 450 | Wo' Ben Mech | —— | Gem/S 57% | Own | Bijur_ | 18x7.00 
Oldsmobile Six Del-R No | Borg Ben | Own | None; S , Own % | 456 ; Sp Ben Mech | —— Sag |S 24 | Sil-U | Al-Z | 17x5.50 
Oldsmobile Eight Del-R  — | Borg Ben ; Own ; None; S_ | Own % | 456 | Sp | Ben Mech : —— | Sag |S__ 54% | Sil-U | Al-Z__ 17x6.00 
Packard Eight | *Dyn B-S | Long ‘Ben | Own | None; S | Own % | 436 | Hy ; Ben Mech | B-K | Own|S 56 | Own | Bijur | 17x7.00 
Packard Super Eight ! *Dyn B-S | Long 7Ben | Own |. None | Ss | Own % | 469 | Hy | Ben Mech | B-K | Own |S 60% |_Own | Bijur | 17x7.00 
soiest Deckee Si Dn = | tens teen | Own | Meme! 8 | Own % | 60 | By! Bom Mom | BE | Cem 18 __ Os | Cun | Biber _| 0x10 
Pierce-Arrow 836 *Del-R _B-S | Long No | Own | WG U | Own F 429 | Wo; SW Mech | SWM|! Ross | S 60 , Fafnir|) Myers | 17x7.00 
Pierce-Arrow 1236 *Del-R B-S | Long No Own | WG U | Own F 443 | Wo| SW Mech | SWM| Ross | S 60 | Fafnir Myers | 17x7.00 
sewec-Asvow 190-2 | “DelR 3-8 | tong _Mo | Own | WG | 8 | Own % | 6 | By | Oy al _Bivers_| 175750 
Plymouth Six | Del-R — | Borg jBen.| Own | NP | — | Own % | 438 | Sp_| Lock Hyd _| |}—— |S __ 53 | Sil-U | Al-Z {175.25 
Seats Sieelght Wight | “Del-R —5-St_| Own We | Own | Wone | 01 Gun % [44 | Sp | Cm ee ee er ee 
Reo Flying Cloud *Del-R — 7 Own No | Own | Own | U | Own % | 430 | Sp {| Lock Hyd | —— | Ross|S 55% | Sil-U | Al-Z | 17x6.00 
Reo Royale *Del-R — | Long No | Own | Own | O | Own % | 442 | Sp | Lock Hyd | —— | Ross'S 57% | Own | Al-Z | 18x6.50 
Rockne Six Model 1@ | *Aut-L B-S_| Borg No.| WG | WG | M | Sal % | 455 | Sp | Ben Mech | None Ross|S 54 | Tryon| Al-Z | 17x5.25 
Studebaker 6-56 *Del-R B-S | Long No) Own | Own | M | Own % | 436 | Sp Ben Mech — | Ross|S 54 | Fafnir) Al-Z | 17xaso 
Studebaker Com. 8-73 *Del-R B-S Long No | Own | Own M | Own % | 436 | Sp | Ben Mech | B-K_ Ross |S 54 | Fafnir; Al-Z | 17x6.00 
Studebaker President 8-82! *Del-R B-S Long No | Own | Own! U Own % 4.73 Sp Ben Mech | B-K_ Ross |S 56 | Fafnir! Al-Z | 17x6.50 
Studeb’r Pres. Spdw. 8-92 | *Del-R B-S | Borg No | Own | Own! U_ Own % | 431 | Sp | Ben Mech | B-K | Ross|S_ 60 j Fafnir’ Al-Z | 17x7.00 
Stutz LAA | *Del-R — | Borg No | DG | — | U | Sal % | 500 | Wo. Lock Hyd | B-K | Gem |S 60 Own | Bijur | 19x6.50 
Stutz SV-16 | *Del-R D-St Long Ben | Mun | | M Tim 4% | 475 | Wo Lock Hyd | B-K | Gem/|S 62% | Own | Bijur |*18x7.00 
Stutz DV-32 | *Del-R__D-St | Long Ben | Mun | —— | M | Tim % { 4.50 | Wo | Lock Hyd | B-K {Gem /|S___ 62% | Own | Bijur__|*18x7.00 
Willys 77 | *Aut-L — | Own No | Own | —— | U | Own % | 440 | Sp | Ben Mech | —— | Sag |S 46 | Tryon) Al-Z | 17x5.00 
Willys 99 ~~ | *Aut-L ies Own No | Own | WG | U | Own % | 430 | Sp | Ben Mech | —— Gem/S 51 | Tryon| Al-Z | 17x5.50 
KEY TO SYMBOLS AND buretor Company: Til. Tillotson Mfg. | Brakes Muke—Ben. Bendix Broke Compony: he indicated, would iollow if the|enue from gasoline tax in the last 
ea Sens ness San, Saks Dees Seoeny: pany: Sw. Stewart Warner Corporation: | Operations of commercial vehicles | six months of 1932, compared with 
—§Aus t . ae ae E ; ; 
coupe, {5 sedan, Win wire) ehaten | Me ta meg! Contrel—Avte, automatic; | SIP EianlosWM. Stewart warser |©C unduly restricted. the same period of the previous 
*Nash 5 passenger sedan on the 133-| Camshaft Drive—Cel, Celeron; Link, Link mechanical; 3-5 — Snags = Wares | Mr. Leonard’s letter to Pennsyl-/| year, of approximately 715 to 8 per 


inch wheelbase weighs 4.350; on the 142- 
imch wheelbase 4,510. *Stutz D. V. 145- 
inch wheelbase weighs 5.352 pounds. 

***Packard 8-cylinder 12744 in. wheelbase 
5-passenger sedan weighs 4335, 136 in. 


Belt; Morse, Morse Chain Company; Tex. 
Textolite; Var-G, various gears. 
Ignition System—Aut-L, Electric Auto Lite 
Company; Del-R, Delco Remy Corpora- 
tion; Mal, Mallory Electric Company; 


Steering Gear Make—Gem, Gemmer Mfg. 
Company; Ross, 
Company; Sag, Saginaw Products Com- 
pany. 


Wheelbase weighs 4590. Super Eight 135 - Springs, Rear—Cant, cantilever; Cant-2, 
=. wheelbase weighs 4815, 142 in. wheel- a. te Gee ae carpere> a le cantilever; F, full-elliptic; 
12-1 i odes weighs 4795; Packard | Generator and Starter—Aut-L, Electric semi-elliptic; S-Tr. semi-transverse. 
weighs 5385 14? > we meso 5 sedan Auto Lite Company; Del-R, Deico Remy | Spring Shackles—Eat, Eaton Axle ana 
5600. ttGraham star on 7 sedan Corporation; Dyn Owen Dyneto Corpora- Spring Company; Faf, Fafnir Bearing 
: + m standard 8 sedan weighs ; : Company; Rub, Rubber Shock Insulator 


tion. *Equipped with Bendix drive. 


3500 with five wire wheels: custom 8 , . 
sedan 3,695 with five wire wheels.| Automatic Starter—B-S, Bendix Startix; Compeny; | G-U, Srend Mae — 
$iChevrolet, weight of 5-passenger coach. D-St, Deleo Starterator. *Startix stand- **Usin aan “Wafnir and Rub. {tFront. 
Engine—Lyc, Lycoming Motors Corpora- oe ee - all = ne es runeert rear, steel. F 
ms tnoetoen on Chassis Lubrication—Bijur Lubricating 


Cooling System—B&B, Bishop & Bab- 
eock; Dole, Dole Valve Geupenr: Ful, 
Fulton Company; Har, Harrison Radiator 
Corporation; O-S, cooling by air, own 
automatic shutter; Th-Sy. Thermo- 

¥ Syenen; Var, various makes. 

ve Arrangement—H, horizontal: 
head; O. overhead. . = 

Pistens (make or material)—Alum, alumi- 
num alloy; *Alum, aluminum with invar 
struts; CI, cast iron; iClI,_ electro- 


plated. 

Oil Purifier—AC, AC Spark Plug Company; 
Cuno, Cuno Engineering orporation; 
Han, Handy Cleaner Corporation; Pur, 
Purolator-Motor Improvements,  Inc.; 
F, Float-O attachment, Taylor Sales En- 
gineering Corporation. 

Fuel Cleamer—AC, AC Spark Plug Com- 

ny; Ste. Stewart Warner Corporation. 

Air Cleamer—AC, AC Spark Plug Company; 
Bur, The Burgess Battery Company; 
Hol, Holley Carburetor Company; Mon, 
enres Auto Equipment Company; Un, 

Carburetor—*B&B, Ball & Ball, designed 
by Chrysler and made by Carter Car- 
buretor Company; Car, Carter Carbure- 
tor Company; DL, Detroit Lubricator 
Company; Mar, Marvel Oarburetor 
Company; Str, Bendix Stromberg Car- 


8-101 and 12-161 line. 

Clutech—Borg, Borg & Beck; Br-L, Brown- 
Lipe Gear Company; Long, Long Mfg. 
Company; Rock, Rockford Drilling Ma- 
chine Company; Russ, Russel] Mig. Com- 
pany. 

Automatic Clutch Contrel--Ben, Bendix 
Brake Company. {Bendix optiona) at 
extra cost. 

Transmission Make—*All 3 speed. All 
synchronized mesh. DG, Detroit Gear 
and Machine Company; WG, Warner 
Gear Company; Mun, Muncie Products. 

Free Wheeling Make—LGS, LGS Mfg. Com- 

any; DG, Detroit Gear and Machine 

mpany; WG, Warner Gear Company; 
NP, New Process Gear Company; tDG, 
optional] at extra cost. 

Universals—M, Mechanics Universal Joint 
Conapeny: O, Own; 8, Spicer Mfg. Com- 
pany; U, Universal Products Company. 

Rear Axle—Col, Columbia Axle Company; 
NP, New Process Gear Company; Sal, 
Salisbury Axle Company; Tim, Timken 
Detroit Axle Company; 42, semi-floating; 
is three-quarter floating; F, full float- 


g. 

Type Final Drive—Hy, hypoid; Sp, spira! 
bevel; wo. worm. 

Lock, Lockheed Hydraulic Brake Com- 


Corporation; Al-Z, Alemite Zerk, Alemite 
Mtg. Company; Alem, Alemite Mfg. Com- 
pany; Myers, Myers Chassis Lubricating 
Company 

Tires—Stutz 145-inch wheelbase models 
have 20x7.00. 





TRUCK REGULATION 
BILLS IN PA. CALLED 
MENACE TO RECOVERY 


(Continued from Page 1) 
gasoline consumption he attributed 
mainly to decreased use of pas- 


senger cars. A further falling off, 
with an attendant further decrease 
in gasoline tax revenue to the state, 


Ross Gear and Tool | 


| 
| 


vania’s Legislature follows: 
“Among all the bills proposed and 
now before the meeting of the 


S.| present Legislature, which are no 


doubt receiving your personal atten- 
tion, it is evident that the two par- 


amount issues are unemployment | 


relief and economy in government. 

“It is obvious that any legisla- 
tion that would, under present con- 
ditions, interfere with the normal 
and economic trend of business is 
objectionable and would, no doubt, 
seriously interfere with business re- 
covery and the anticipated budget 
of revenue of the state. The latter 
is particularly true in the instance 
of any legislation pertaining to the 
present economic use of motor 
trucks as a medium of transporta- 
tion and their operation under the 
present motor vehicle code. 

“The Highway Fund, which last 
year received a revenue from license 
fees and gasoline tax of $60,907,- 
367.13, will no doubt be seriously less 
in amount this year than it was last 
vear, due to there being less revenue 
received from license fees and less 
revenue from gasoline tax. 

“There was a falling off in rev- 


| 


| 


cent. From the information avail- 


|able it is evident that this falling 


off in consumption of gasoline, and 
the incident falling off in revenue 
irom gasoline tax, continues lo date. 

“It is believed that the falling off 
in consumption of gasoline in pas- 
senger cars is more than the falling 
off in consumption in commercial 
vehicles. The consumption of gaso- 


line in commercial vehicles, includ- 
ing taxicabs, buses and trucks, hey 
very substantially sustained the rev- 





enue to the Highway Fund from 
gasoline tax. 

“It should be recognized that any 
legislation which would tend to in- 
terfere with the normal present 
economic use of commercial ve- 
hicles will very substantially reduce 
the revenue from gasoline tax, con- 
tributed to the Highway Fund, and 
undoubtedly would seriously intes- 
fere with the anticipated recovery 
of general business conditions. 

“We believe that you are justified 
in seriously opposing any legislation 
affecting the operation of motor 
vehicles under the present motor 
vehicle code.” 











Vancouver Dealers Report 
’ Good Used Car Inventory 


(Continued from Page 1) 





$60 can now barely be given away. 
It is believed this is due to the gen- 
eral scarcity of money, as with the 
license fee minimum in B. C. $16.95 
for the full year a buyer wants to 
be sure his car will run before he 
will invest in a license, despite how 
cheaply he can buy the car itself. 

It is believed that the market for 
cars ranging in price from $50 to 
$300 will be considerably stimplated 
this spring and summer by new gold 
in the once famous 


dealers, and today they are not mak- 
ing allowances on trade-ins regard- 
less of their value for the sake of 
selling a new car, but are buying 
used cars solely with a view to their 
resale values. AS a result of adop- 
tion of this policy by the larger 
houses many car owners refuse to 
part with their cars, but the dealers 
point out that this is merely a 
temporary situation which cannot 
last indefinitely, and meanwhile 
they are making money on what 
used and new car sales they handle. 

The small used car jobbers, and 
brokers, including those who for- 
merly brought cars in from other 
provinces, are finding this policy 
cutting into their former practices. 
Offering of low appraisals has led 
to an increase in private sales of 
used cars, and this coupled with a 
general slowness in buying has taken 
away much of the market formerly 
wsupplied by the importing brokers. 
Then in addition these firms are 
realizing that if the larger dealers 
have reached the point where they 
are only offering allowances based 
on rea] values for trade-ins, that it 
is possible for them to buy cars for 
resale at a profit locally without 
the expense of importing from other 
provinces. 

Vancouver today has the smallest 
loss ratio in the used car field in 
Canada, and also the lowest ratio of 
stocks on hand, The used car stocks 
are the lowest for some years. Large 
cars today are commanding low 
trade-in allowances on account of 















































and fall after having transported 
their owner’s parties to the benches 
and bars of the Fraser River gold 
diggings. This year many of these 
men are returning, but new cars are 
required in the majority of cases, 
and in addition thousands of new 
men, experienced prospectors, un- 
employed of all walks of life, men 
who have forsaken good jobs in 
search of the elusive metal, and em- 


In this table, 25 states and 
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ployees of large mining companies 
alike will join the prospectors of last 
year in the trek to the Cariboo in 
the hope of a return of the “golden 
days of ’98, when the last great 
strike was made in B. C.” All this 
will undoubtedly stimulate the used 
car business in the lower price class 
to some extent. 

Generally speaking, dealers are 
agreed that the used car situation in 
Vancouver was never more favorable 
than it is at the present time, drop 
in volume notwithtsanding. 


PLAN UNIFIED DELIVERY 
SERVICE IN SPRINGFIELD 


Springfield, Mass., March 21.—A 
plan by which one co-operative sys- 
tem would supplant the individual 
delivery services operated by the 
larger downtown stores has been 
proposed to leading merchants dur- 
ing recent months and is to be fur- 
ther considered at an undetermined 
future date. The objective is the 
saving of expense. 

Downtown mercantile leaders 
have been conferred with over a 
period of several months, and late 
last year there was reason to hope 
that the plan might be put into 
effect early in 1933. One of the 
larger department stores, however, 
was not in accord with the proposal, 
and the plan has therefore had to 
be held in abeyance. Its sponsors 
still hope for success. 


U. 5. RUBBER LIMITS 
TIRE CHOICES TO 3 
COMPREHENSIVE LINES 


(Continued from Page 1) 


Peerless, and one truck tire, United 
States Royal heavy service. 

“It has been the common practice 
for many years in the tire industry 
to bulld a multiplicity of tire lines 
of various grades and prices. The 
new policy of the United States 
Rubber Company means the elimi- 
nation of all overlapping and dupli- 
cating of grades and prices. 

“The company holds the view that 
the downward trend of prices has 
eliminated the necessity of more 
than two grades of passenger car 
tires and feels that the production 
and distribution of the multiple line 
is confusing, wasteful and economic- 
ally unsound, and it has added un- 
necessarily to the cost ultimately 
paid by the consumer. 

“Through simplification, United 
States tire dealers will be able to 
maintain more complete and fresher 
stocks, with lower capital investment 
and with better turnover, which will 
not only lower their operating cost, 
but will increase their scope of 
service. 

“While recognizing the extremely 
radical departure from current prac- 
tice, the company officials believe 
this to be a definite step toward the 
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solution of many of the current 
problems, which will happily benefit 
the manufacturer, consumer and re- 
tailer alike.” 


MARCH SALES MAY 
TOP MARCH, 1932 


(Continued from Page 1) 


will beat the same period in 1932, 
despite the banking situation. 
backing up the argument they point 
to the fact that a year ago both 
Plymouth and Ford were simply 
marking time. Ford hadn’t sprung 
his new eight-cylinder model at 
that time and Plymouth was at the 
fag-end of its run on the four which 


5 





had been on the market for almost 


a@ year. Chevrolet was the only one 


of the big three to have steam up, 
Of the approximate 90,000 cars * 


titled in March, 1932, Chevrolet had 


ing its debut this month. With this 
stimulus it is not at all improbable 
that sales on these two lines should 
considerably better March, 1932. 
Plymouth’s six has been on the mar- 
ket only since late fall and Ford’s 
new V-8 came out last month. If 
the big three can account for 70,000 
or 75,000 sales the critics feel that 


this year’s March total may beat ’32’s. 





Ten Passenger Car Sales Leaders for Feb.-Jan., 1933 


Returns for today: Florida, Georgia, Illinois, Kansas, Missouri, New Mexico, Ohio, Oregon, Utah and Virginia 





























the difficulty of resale, but quite a 
ready nom is maintained ie the — = First | second | mmira | ourth | Fifth Sixth Seventh Eighth Ninth Tenth 
lower priced cars in good condition. 
Used cars have maintained a nor- | Delaware 219 | Chev 95 | Ford 39 | Ply 20| Pontiac 17|B-O 9 | Essex 6|Ch-DS-R 4/Cadillac 3|N-W 2\* 1 
mal sale at a price, and trade-in| Florida 1548|Chev 560|Ford 343 | Ply 183| Austin 120| Pontiac 73|Dodge 52| Buick  48|B-W 28 |Essex 27 | Olds 14 
allowances have — — — Georgia 212 | Chev 92 | Ford 29 | Ply 25|Pontiac 14|Buick 11 | Olds 7 |Ch-D-G-Pa-8 5| Co-H 2\* 1] 
fice’ to ier states that for the first|i@aho_ 4|Chev  41|Ford 16] Ply 13|Dodge _7|N-R 3| Buick _2|* 1] | 
time in twenty years his firm’s used| Hlinois 3801|Chev 1121 | Ford 641 | Ply 524| Pontiac 270| Buick 182|Dodge 180| Olds 166| DeSoto 112/|Stude 85|Chrysler 69 
car department is not in the red ink.| Indiana 1474|Chev  481|Ford 298 | Ply 213| Pontiac 69|Dodge  65| DeSoto 56| Willys 46 | Olds 44| Essex 43|Rockne 35 
Generally dealers are much more| Kansas 632|Chev _270| Ford 111 | Ply 87| Pontiac 34| Buick 25 | Essex 20|Dodge 19/ Olds 13|Rockne 10|Chrysler 8 
careful in their wind greater dis. | Md. 1198|Chev  488| Ford 166|Ply __147| Pontiac 84| Buick 64| Dodge _36|Olds _35|Chrysler_30|Rockne 23|Stude ai 
cretion in trading. Losses as a re-|Mich. 4063|Chev 1387|Ford _745| Pontiac 361 | Ply 286|Dodge 243|/Olds  240|Buick 156|Essex 142|Rockne 986|Chrysler 65 
sult have been reduced to a mini-| Minn. 1107|Chev 504; Ford 149 | Ply 98| Pontiac 174 | Buick 38 | Olds 36 | Stude 31| Chrysler 30| Willys 24 | Dodge 21 
mum and the entire used car situa-| Missouri 3941|Chev 1531 | Ply 692) Ford  519| Pontiac 227|Dodge 180|Buick 123] Olds 97| DeSoto 85|Essex  66|Chrysler 65 
aoe oh a we Pr Ama N. H. 272|Chev 106|Ford _44| Ply 33| Pontiac 15|Rockne  13|D-O 10|B-E-S  8| Nash 4|DS-G _3|P-Re 2 
Another large dealer reported that|N. J. _3192|Chev 1059/Ford _366| Ply 359| Pontiac 354|Buick 207|Olds | 137|Dodge 120|Chrysler 90|Stude  67|Rockne 65 
his firm now only bought used cars| N. Mexico 154 | Chev 67 | Ford 28 | Ply 16|Dodge 11|Pontiac 9 | Buick 6 | Olds 5|Ch-R 3|* 1| 
at prices that would permit profit-|N > Car. 1099|Chev 478|Ford 253! Ply 121| Pontiac 58|Buick 31|Dodge 28|Chrysler 24| Austin 21|Essex 15 | Olds 14 
= eee eS eae N. DD. 112|Chev_46|Ford _27|Ply 10| Pontiac 9|Buick . 7| Olds 4|D-H 2° 1| 
to date the number of appraisals| Ohio _4527/Chev _1586|Ford _723| Ply 595 | Pontiac 282| Dodge 269| Buick  154|Olds _143| Chrysler 96|De Soto 93|Rockne 91 
given had totaled 330, while the total| Oregon 367 | Chev 111 | Ford 73 | Ply 60 | Dodge 25| Pontiac 20|Stude 14| Nash 13|Chrysler 12| Buick 10 | Willys 6 
of sales was around 100, which was/ Penn. 5483/Chev 1869|Ford 693) Ply 674; Pontiac 411|Dodge 302|Buick 296/Olds | 203|Chrysler 179|Essex 150|De Soto 98 
2 oes eae ae —— S. Ca’lina 418|Chev _181|Ford _91| Ply 48|D-Po 18| Austin 14|B-E 10| Chrysler 6| Willys _5| Nash 4|Ds-R 3 
that the volume situation would cor- | 5-_D- 234 | Chev 91 | Ford 43 | Ply 24|Dodge 19|Pontiac 18|Rockne 11 | Buick 8 | Stude 5|CH-O 4 | Essex 2 
yet itself almost immediately, as the | Utah 147 | Chev 66 | Ply 28| Ford 24 |B-D 5|Pontiac 4/E-O 3 | Stude 2|* 1] ] 
ealers were standing together on/| Virginia 1139'Chev 491/| Ford 200 | Ply 123|Pontiac 83|Dodge 56 | Essex 27 | Buick 26| Chrysler 22|De Soto 20| Olds 19 
ea aeaal one the te ieee Wis, 1004|Chev 374|Ford _123| Ply 114| Pontiac 86| Dodge _50| Buick 39| Olds 35 | Essex [Nash 29| Rockne 26 
ly. He added that one factor was the| W- Va 610|Chev _-205|Ford 136 | Ply 97|Dodge  42|Pontiac 29|Chrysler 18|Buick 14|O-R 1i|De Soto 9| Nash 8 
slackening of pressure on dealers for | D. of Col. 949|Chev  321|Ford 165|Pontiac 105 | Ply 79 | Olds 45 | Chrysler 34] Dodge 33|Buick  32|Essex  23|Rockne 19 
new car sales by the factory rep- 
resentatives. In the past he claimed 
their needs and so to realize the| States Sales! 
ta stocks they were willing to take | Delaware 241|Chev  100|Ford  _44|Ply ‘21 |Pontiac 20|Buick  17|Chrysler 9|Packard 17|Essex 6|Olds  4|Rockne 8 
losses on their used cars. Florida 1555|Chev  536|Ford 380 | Ply 239 | Austin 136|Buick 59|Pontiac 46|Dodge 37|Essex 24 | Chrysler 16|G-W 9 
In comparing sales during the| Georgia 632|Chev 299| Ply 99 | Ford 96| Buick  24|Pontiac 20|Stude | 14|Dodge 11/Au-R 10|G-O 6 |Ch-D8-LS-W 5 
ee See es ene See See bee Idaho 141 | Chev 57|F-P 30| Rockne  4|E-O 3 |B-DS-D-G 2|* 1} | | 
a decline of $8,000, or 40 per cent.,| Hlimois 5909|Chev _1601|Ford _1165|Ply __-954|Pont _379|Buick _321| Dodge _237|De Soto 171|Olds _185|Stude _124| Chrysler 118 
in used car sales, as against No- Indiana 2812 | Chev 957 | Ford 527 | Ply 497| Pontiae 111| Dodge 110|De Soto 99 |Rockne 83| Buick 80 | Essex 68 | Stude 65 
vember, 1931, on his gross volume.| Kansas 682 | Chev 232 | Ford 184 | Ply 107 | Buick 34| Pontiac 33 | Dodge 19 | Essex 18 | Stude 10;Rockne 7|G-O 6 
In on oo he yer —_ 10) Ma 1387|Chev 603 | Ply 187|Ford 163|Pontiac 74| Willys  64|Buick 49|Essex 36|Dodge 33|Rockne 28|/Ch-DS 24 
Panuary suffered a 40 per cent de_| Mich. 4632|Chev 1801|Ford _761|Pontiac 425|Ply  _416|Dodge _245| Buick 223| Essex 110|Olds _109|Rockne 83 |De Soto 68 
cline. He estimated that the aver-| Minn. 1333|Chev 586|Ford _180 | Ply 170} Pontiac 81 | Buick 73 |Dodge 40|Stude 27|Hupp 25 {Essex 22/| Chrysler 21 
age decline in sales volume in Van-| Missouri 1296 | Chev 444 | Ford 321 | Ply 188| Pontiac 70{ Buick 61 | Dodge 45 | Stude 22|De Soto 21{|Chrysler 17| Essex 15 
couver among all dealers was 35|/ Ni, 171 | Chev 62 | Ford 33 | Ply 28|Pontiac 11 | Buick 7| Dodge 6|Ch-R-W 3/O-PA-Re 2|* 1 
ig Ree the leading automobile | N-_3-_3047|Chev 1214 Ply 408|Ford  296| Pontiac 294|Buick 183|Dodge 101|Chrysler 55|O-R 52|Essex 51|De Soto 47 
firms in Vancouver reported that|N. M. 256|Chev _107| Ford 70 | Ply 34|B-D-Po 10|Rockne  4|Chrysler 3|LS-S 2\* 1| | 
over a short given period recently|N. Car. 1502 | Chev 669 | Ford 300 | Ply 175| Pontiac 171 | Essex 51 | Dodge 50|Austin 39/ Buick 38|Chrysler 25|Rockne 19 
,jt had sold thirty used cars, yet the! N. D. 164 | Chev 65 | Ford 37 | Ply 22|Pontiac 10|B-D 7|De Soto 4|Rockne 3/|Ch-W 2|* 1| 

The Boot = this Sa Ohio 4793| Chev _1654| Ply 781|Ford  154| Pontiac 308| Dodge  211| Buick  169|De Soto 155|Essex 115| Willys 102|Rockne 90 
stated that records showed that dur-| Oresom 362|Chev _150| Ford 74 | Ply 51| Dodge 19|De Soto 11|Pontiac 10] Buick 9 | Essex 6|G-s 5\|Ch-R-w 4 
ing the past six months only four| Penn. 4727|Chev 1763 | Ply 767|Ferd  594| Pontiac 281| Buick 280|Dodge 259 Essex 102|Chrysler 87|De Soto 81 | Olds 57 
cars over $2,750 had been sold in| §, Ca’lina 625|Chev 260|Ford  149| Ply 83| Austin  44|Buick | 20/Dodge 16|Pontiac 14| Essex 10|Chrysler 8|Packard 4 
Vancouver, while sales of those over| ¢__972| Chev _111| Ply 68|Ford 56|D-R 10|0-P 8| Buick 5 | Stude 3| DS-E 2|* 1| 

$1,500 were very limited. He said| — 

there was a fair market for used Utah 225 | Chev 79 | Ford 42 | Ply 38 | Essex 14 | Dodge 10 | Buick 9|De Soto 7 |Graham 6 | N-Po 4|A-S 2 
cars ranging in price from $100 to| Virginia 1209|Chev  464| Ford 245 | Ply 164 | D-Po 61|Buick 40/ Essex 39 | DS-R 24 | Stude 15 Chrysjer 14| Willys 12 
$600, and a slow but possible market | Wis. 1134|Chev  419|Ford 154] Ply 143|Pontiac 77|Buick  69|Dodge 64|Essex 54] Olds 21| Willys  20{ Nash 17 
Jor cars from $600 to $1,000. The! wa. _763|Chev 293 | Ply 157| Ford 156|Dodge 62 Pontiac  29|Essex _24|Bulck 17|Ch-DS-G10|Rockne 8/Stude 7 


‘occasional car could be sold in the 
$1,000 to $1,500 used class, but prac- 
tically nothing above that figure. 
On the other hand, no market 
exists for junk. Dealers have 
found that cars which they could 





KEY TO ABBREVIATION AND SYMBOLS 


Pa—Packard, 


D. of Col, 848 | Chev 332 | Ford 109 | Ply 79 [Pontiac 78 | Buick 43 |Dodge 32|Hupp 21 [Rockne 20 | Essex 19 | Willys 17 


A—Auburn, Au—Austin, B—Buick, C—Cadillac, Co—Continental, Ch—Chrysler, DV—De Vaux, DS—De Soto, D—Dodge, E—Essex, F—Franklin, 

m, H—Hupmobile, Hu—Hudson, LS—La Salle, L—Lincoln, N—Nash, O—Oldsmobile, 

formerly sell for prices from $5 to| Po—Pontiac, RE—Reo, R—Rockne, S—Studebaker, WK—Willys-Knight, W—Willys. *—Cars.in this position registered as shown. 
‘ » £ : re ’ ; t 


PA—Pierce-Arrow, P—Plymouth, 


* 





